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- + +--+ a steel Heater of 
definite and a wide 
range of sizes and styles 


EALERS everywhere have a weather eye to the coming 
season—many of the most progressive have started a 
new and truer course by aligning themselves with the 





Success forces. 

Success was the first to popularize Aigh quality—now with in 
creased demand for high quality it is the foremost in the held 
with quality merchandise. 

Today’s selling methods call for merchandising help that is 
dominant and practical and Success 1s doing a remarkable job 
of dealer cooperation. 

Another tmportant point in up-to-date service to the public is 
completeness of the line. Here Success is by far the outstand- 
ing manufacturer in the field. There is a Success high quality 
heater for every warm air heating need. 

There is no doubt about 1tt—YOU can be more successful with 
Success Heaters. 





SUCCESS 


BUILT LIKE A BOILER 


- ‘crs - ' #4 ‘ pes ET the Success catalog 

HE Big Success | ea , 3) convince you that there 

Idea” is a book ot f |e ~~ F (eo is a Success Heater 

Profit making ideas for Rass. promnes for 

: £OOC warm alt 1eating 

with a complete plan jee : 8 

f e ° r SS > = ; 2 service. 

-reas ; . ; , 

or increasing you ; i. We can prove to you that 

business. Write for fo ero bh with this ONE good com- 


your copy today. f 4a ote plete line your sales will 
come easier. 


SUCCESS HEATER MANUFACTURING CoO. 
DES MOINES, IOWA 











ug the Field _ Buyers’ Directory Pages 114-116 


PA... 
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Why Do They Want It? 


Recently several successful furnace dealers—their volumes of business were among the largest 
in the United States—have asked us for Homer franchises... Why? 
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E wanted to know the reason — it is our business to know — 
so we asked them. It is YOUR business, too, to know why 
a Homer franchise is worth more to a furnace dealer than any 
other franchise! And you can find out from men who know. 
Ask any Homer Furnace dealer! . . . Maybe he will tell you 
about the strength of the big Homer organization and its 
close co-operation. Maybe he will talk about Homer’s 
dependable price policy. Or he may be loudest in his 
praises of the Homer “Grand” — the furnace that 
sells more easily every year. But he will tell you 
what his franchise is worth to him and why other 
furnace dealers ask for Homer franchises . . . 
So ask him yourself! And then you will want 
to write us for 


HOMER — THE COMPLETE AGENCY 


Right now—before you forget it—grab a 
pencil and write us a line asking for 
Homer Harmony News, the furnace 

dealer’s magazine, full of practical 
sales suggestions. 
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HOMER “GRAND” 
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HOMER FURNACE CO., Coldwater, Michigan 


Capacity over There’s Harmony 
30,000 Furnaces in Homer Heated 
Annually . Homes 
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THIS furnace fan does the job RIGHT 








HE sweep- 


ing and 











Itishigh 
grade in every 














ever growing 


respect— quiet 


success of the and trouble 
Robinson Heat B | ‘i proof. Natur- 
Distributor is ally it sells eas- 


due only to the 
fact that it is 
highly efficient. 

Its exclusive design enables it to perform 
in a manner that forces the warm air di- 
rectly into the leader pipes. This design 
also allows you to favor such pipes as de- 
sired in order to supply an extra amount of 
forced air to distant or hard to heat rooms. 


No other furnace fan operates in this 
direct and efficient manner. It is also easy 
to install and fits any furnace without 
change of cold air returns. ; 


The more you know 
about warm air 
heating—the more 


‘Heat Distributor 





ily because of 
these many 
superior  ad- 
vantages and a price that is attractive to 
the home owner. 

There is a good substantial profit waiting 
for you in the sale of the Robinson Heat 
Distributor. It helps every job and helps 
sell new installations. The large list of 
reliable well known firms who are jobbing 
the Robinson speaks for the quality and 
efficiency of this furnace fan. 

Write today to any of them for full de- 
tails and prices. 


you will appreciate 


the efficiency of 
this furnace fan 


Manufactured by 
The A. H. ROBINSON CO., Massillon, Ohio 





THE FIRM YOU DO BUSINESS WITH, OR THE ONE NEAREST YOU WILL SERVE YOU 





BAKER-PAYNE-VOYE CO....Boston, Mass. 
.. Dowagiae, Mich. 
Chicago, Il. 
.. Syracuse, N. Y¥. 
.. Pittsburgh, Pa. 


DAYTON-HESSLER CO.. 
DEMMLER BROS. CO.. 


FARRIS FURNACE CO... .Spriagtield, Il. 
C. FEATHERSTONE FURNACE oe 
co.” adic cect setewbedcis tess Spokane, Wash, 


FOLLANSBEE BROTHERS CoO., Pittsburgh, 
Rochester, Cincinnati, Memphis, Detroit, 
Indianapolis, Milwaukee, Louisville. 

FLORAL Spe HEATER CO., Monroe, Mich. 

Bo Br ok euee Elyria, Ohio 
TING Ne Gurr Pittsburgh, Pa. 

HENRY FURNACE % : FOUNDRY co., Cleves 

land, O.; Indianapolis, Ind. ; Pittsburgh, Pa, 


M. K. HOKE ........ 
HOMER FURNACE CO...Coldwater, Mich. 
baie s 6 hea Detroit, Mich. 


tis tebe Manheim, Pa. 


IDEAL FURNACE CO 
KELLEY-HOW-THOMSON CO., 

mc Re Duluth, Minn. 
55 Ge ae Columbus, Ohio 
LENNOX FURNACE O0., Inc., Syracuse,N.Y. 
LENNOX FURNACE CO. OF CANADA, 


. York, Chicago, 
haus cle Huntington, Ind. 
MAY-FIEBEGER CO., Newark, 0.; Akron, 0. Buffalo, Minneapol 
MIDLAND FURNACE CO., Columbus, Ohio 
MONCRIEF FURNACE CO.. 
NEW IDEA FURNACES, LTD., GEO. ¥. WHEELOCK Co., Btemt'gh'm, Ala. 
Ingersoll, Ont., Can. 


ee 
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THE OHIO SHEET METAL & MFG. 

IEG REE ES ES Dayton, Ohio 
J. M. & L. A. OSBORN 

PR SR Cleveland, Oo: O uftale, Mw. 
PEASE FOUNDRY CO., Lid., 

Pe ips I os Toronto, Ontario, Canada 
PENINSULAR STOVE CO... .Detroit, Mich. 
PORTLAND STOVE FOUNDRY CO., 

ae Mesnih «pcan Uae et ek od Portiand, eine 
RICHARDSON & BOYNTON CO., New 
Boston, Philadelphia, 
lis, Newark, N. J. 
THE SCHILL BROS. CO...... We 0. 
WESTERN STEEL inpandees 4 A a = 

nn, 


Cee ee eee ttre ee ee eeeeeeeene 


-Atlanta, Ga. 


WISE FURNACE CO.......... Akron, Ohio 





Published Weekly by Porter, Spofford, Langtry Corp., 139 North Clark Street, Chicago, Illinois. AMERICAN ARTISAN—the Warm Air 
Metal Journal—entered as second class matter, March 26, 1928, at the Post Office at Chicago, Illinois, under act of March 
3, 1879. Formerly entered on June 25, 1887, af-American Artisan and Hardware Record. 
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The 
AUERISTOCRAT 


of all registers, combining air capacity, — 
decorative and concealing features. 


Designed to conform with the Stand- 
ard Code so they fit all standard boxes. 


Auer Patented mechanical features 
make it perfect in operation,—quick 
and easy to install. 


Auer’s Save Hours and Dollars 


The AUER REGISTER CO. 
Cleveland, Ohio 
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THE SMOKE CONSUMING DEVICE 
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HEN the Smoke Consumer door is opened the 
dense black smoke which arises from the 
burning fuel at (1) is met by a stream of super- 
heated air at (2) which enters through this door. 
At (3) the smoke and super-heated air are brought 
into very close contact due to the more restricted 
opening from the body into the radiator and the 
smoke is consumed. 


Through this mixing of air and gases, a secondary 
combustion takes place at the top of the feed 
section and extends into the radiator (4), produc- 
ing an intense, clean heat. 


Write for catalog and dealer proposition. . 


REPAIRS FOR ALL OLD MODEL MONITOR PRODUCTS 


MONITOR-CALORIC DIV. 


MARSHALL FURNACE Co. 
MARSHALL, MICH. 





K Now how good fur- 

nace pipe can be — 
write for details and 
prices today. 


+ 1276-78-80-82 Clybourn Avenue 
CHICAGO, ILLINOIS 


INDEPENDENT 
REGISTERS 


VENTILATORS - GRILLES 
“Fabrikated”? Cold Air Faces 
ANY SIZE - ANY FINISH 
Ask for a copy of our New Catalogue 
Independent Register & Mfg. Co. 
» 3747 E. 93rd St. €LEVELAND, 0. 


faa & & 4 4 4 4 4 4» ty te tn te te te 


wwovwvwwvrwvowvovvvwvvwyv 














29 





























CHICAGO FURNACE SUPPLY CO. 
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Say you saw it in AMERICAN. ARTISAN—Thank you! 








A BRIEF AND TO THE POINT 








AMERICAN ARTISAN 


FCO - GRAM 














One Minute--Please. 


Careful attention to even the little details 
of construction makes ‘‘AFCO'' Boiler Plate 
Furnaces reliable and efficient heaters. 


Note the closely placed steel rivets to 
insure gas tight joints, just one of the 
important ‘‘AFCO'' features. 


The ‘‘AFCO'' Sales Guide contains the whole 
story. Ask for it without obligation. It 
points to a more profitable heating business. 


American Furnace Company 
St. Louis; Mo. 





I want the facts 





“(Just fill in name, address and mail) 











“Cobble” Floor Register. Style 80 





om, Own This Good 
me Money Maker. 
It Pays Three 
Ways. 





















3 to 4 jobs a day—one man—powerful—light. 


LEANING with a speedy, one-man 

Super Service outfit brings good 

money. Repair work is waiting for 

you in every basement. And you get first 

hand knowledge of new furnace prospects. 

Oyr Plan Book tells how to go after bigger 

. profits—shows sales methods that are win- 
ners everywhere. 


One Super Service owner kept 30 repairmen busy all 
last summer. Write today for, Plan Book and terms. 


The National 








Look for the Cold Air Face Super Service Co. 
in the August 3 issue 816 Lafayette St. Toledo, Ohio 

















When writing mention AMERICAN ARTISAN—Thank. you! 
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O need to talk in hazy gener- 
alities or meaningless superla- 
tives when you sell a Moncrief Fur- 
nace. Its Ten Points of superiority 
enable you to explain definitely 
why it is such a marvelous heater. 
The new finish in Autumn Red is 
also a great sales promoter. 


Send for details of the 
Moncrief Proposition. 


THE HENRY FURNACE & FOUNDRY CO. 
3471 E. 49th St., Cleveland, O. 


Distributors: 


Carr Supply Co., 412 No. Dearborn St., Chicago, Til, 

August Bery & Son, Mack Ave. at Drexel, Detroit 

The Henry Furnace & Foundry Co., Pittsburgh, Pa. 

Frontier Water & Steam Supply Co., 366 Oak St. 
—481 Elliott St., Buffalo, New York 

Johnson Furnace Co., Kansas City, Mo. ‘ 

E. A. Higgins Co., 1112 Douglas St., Omaha, Neb. 

Moncrieff Furnace & Mfg. Co., Dallas, Texas 

E. W. Burbank Seed Co., 29 Free St., Portland, Me. 

J. F. Conant, Ry. Term. Warehouse, Troy, N. Y. 

Wilkes-Barre Hdwe. & Stove Co., 18-20 So. ashington 
St., Wilkes-Barre, Pa. 

The Crawford Heating Co., Steubenville, Ohio 

Stockhoff Supply Co., St. Louis, Mo. 


EASTERN OFFICE 
Room 1306, 11 W. 42nd St., New York City 
E. L. Garner, Manager 


We supply everything used 
on a warm air heating job. 


Wifi 
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That Spell 
Definite Value 
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“CEM” 


Adjustable 
RADIATOR SHIELDS 


Two New Finishes 


“GEM” Adjustable Radiator Shields 
now include two new finishes—Walnut 
and Mahogany Wood Grain—in addi- 
tion to the Gold-Bronze, Aluminum 
and Ivory finishes already in the line. 
Now you can sell “GEM” Adjustable Radiator 
Shields to suit any scheme a interior decora- 
tion. 10 popular sizes adjustable to radiator 
top widths, 6” to 13”; length, 11” to 
65”. Retails at $5.00 to $8.00. BEH & 

CO., 1140 Broadway, New York, N. Y. 


Buy}from your jobber 
























HOWES YANKEE HOT-AIR DAMPER 


IT’S Po The most 
é economical 
because it’s 
better and 
complete 











Mfd. by 
The S.M. HOWESCO. 
Dept. G. 
Boston, Massachusetts 


IT’S 
TROUBLE. . 
PROOF 








EIQUID ASBESTOS & citns 


RAND new numbers in attractive 

fadeless colors in furnace covering, 
coating, and insulation. JUST WHA 
YOU NEED to increase your sales. 
Each attractive installation sells an- 
other. Spreads with a brush. Easy 
to apply—no cutting and fitting—no 
paste. TAKES THE PLACE OF 
ASBESTOS PAPER on old or new 
furnaces. Apply over tin, galvanized 
iron, or paper covered surfaces. 
MAKE THE INSTALLATION 100% 
SEAMLESS with LIQUID ASBES- 
.. TOS, the tailor-made suit for every 
. furnace. 

OFFERS NEW SALES TALK 

HE).PS INCREASE SALES. A trial order is convincing. There 
are many reasons why every furnace dealer should know about 
LIQUID ASBESTOS. It’s far superior to any other covering. 


FIRE AND WATERPROOF 
Dealers who are using LIQUID ASBESTOS are gettin <a 
results. Ask for our SPECIAL DEALERS’ PRICES Fob ¥. 


B. & F. MFG. CO., Dept. 7, Des Moines, Iowa 































FANNER 


STOVE 
FURNACE 
TRIMMNIGS 


For Quality and Service use Fanner 

Trimmings. We operate our own 

Malleable and Gray Iron Foundries. 
Write sodas tor latest illustrated 


catalog w lists and describes 
our complete line. 


THE FANNER MFG. COMPANY 
BROOKSIDE PARK CLEVELAND, OHIO 

















Mention AMERICAN ARTISAN in your reply—Thank you! 
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No. 170 Two-Piece Base- 
board Register 





No. 150 Two-Piece Base- 
board Register 





No. 255 Steel Cold Air 
ace 





No. 350 Vertical 
No. 340 Horizontal Side- 
wall Registers 


HARKTé COOLEY REGISTERS 





laa (ae 


No. 200. Steel Floor Register. Patented 
pinched- back fretwork gives face greater free 
air opening. Heavy gauge steel makes the 
body rigid and durable. The finest finishes 
on the market, bar none. 


OOK to the H & C distributor when you want 

quick delivery on quality registers and cold 
air faces. That you may have what you want 
when you want it, enthusiastic jobbers in every 
important center from coast to coast carry every 
H &C number needed in their respective terri- 
tories. And in such quantities that good-sized 
orders may be quickly filled. We back them with 
two large warehouses completely stocked, one 
East, one West. No matter where you are lo- 
cated, you are within reach of a full stock of H & C 
goods. Catalog upon request. 


A representative stock of all standard items 
is carried at our Chicago Warehouse 











Heavy braces spotwelded 
along center of face and 
at ends. 


a ~~ 


Right-Angle flange and 
“sheet-metal’’ screw save 
installer time. 
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Patented pinched-back fret- 
work gives greater strength 
and larger opening. 





Genuine lacquers and nat- 
ural oak grain finishes. 


—s 


Specially designed con- 
tainers protect finish till 
they’re sold. 


Manufactured by THE HART & COOLEY MFG. CO., New Britain, Conn. 


NEW YORK 
101 Park Avenue 


CHICAGO 
61 West Kinzie Street 


PHILADELPHIA 
1600 Arch Street 


ALSO: RADIATOR ENCLOSURES AND A COMPLETE LINE OF CAST AND WROUGHT GRILLES 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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and Hardware Record. 





Published EVERY SATURDAY—to Promote Better Warm Air Heating and 
Sheet Metal Work 


PORTER - SPOFFORD - LANGTRY CORPORATION 
139 North Clark Street, Chicago—Telephone Central 7670 
Fred D. Porter, President John C. Langtry, Vice-President Howard H. Bede, Secretary 










Editor: G. J. Duerr Business Manager: Etta Cohn 
Advertising Representatives: " 
Charles E. Kennedy — J. F. Johnson 






New York Office: 1403 Pershing Square Bldg. 100 E. 42nd St. Tel. Ashland 5342 
F. R. Whitten, Eastern Representative 
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| Every REGISTER 
A SALESMAN 
FOR YOU... 


Here’s a way of “leaving your card” with every user of a 
warm air heater in your neighborhood. 





Where the heater is old, you can attach a Richardson & 
Boynton Co. automatic air moistener in a few minutes. The 
healthful moisture will make an immediate difference. It is 
simple in construction and can never get out of order. And 
when the time comes to buy a new heater the satisfaction with 
the humidifier will count in your favor. Where you install a 
new system entirely, it will be more satisfactory and a better 
advertisement for you, if equipped with the automatic air 
moistener. 


This is one of many devices handled and recommended by 
the Richardson & Boynton Co. for the most efficient operation 
of warm air systems. Each one will help in the operation of 
new or old systems, will help your profits, and will help make 
every register in your neighborhood a salesman for you. 


RICHARDSON & BOYNTON CoO. 


Manufacturers of ‘‘Richardson”’ ‘‘ Perfect’ Heating and Cooking Apparatus Since 1837 


260 Fifth Ave., New York 


Utica Newark Philadelphia Boston Chicago Buffalo Minneapolis Cincinnati Detroit 


Mention AMERICAN ARTISAN in your reply—Thank you! 


Utica, N. Y. 


Providence 
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Type DO (two sizes) specially designed 


for quick, easy installation in warm air 


‘Price is right. They burn low grade fuel oil. 
Nozzles slip through the fire door; only four 
bolts; grates are left in place; only 14 standard 
brick used in the combustion chamber ; only three 
wires to run; only one pipe line to the storage 
tank—no return line, check, foot or cut off valves. 
Installation is simple and economical. Unusually 
efficient in small round boilers and Arcolas. 
Model DO-1 is for heating plants up to 350 
square feet of steam radiation or 450 square 
inches warm air duct area. 


Ces 


Model DO-2 is rated up to 600 square feet of 
steam radiation or 750 square inches warm air 


‘duct area. 


Both match in appearance, engineering achieve- 
ment, steady operation and fuel economy the 
eight larger Preferred-Hart Automatic Oil 
Burners. Both have vacuum tanks, vacuum feed, 
electrical ignition, flue thermostat, safety switch, 
drain-back trap and Underwriters’ approval— 
only a few of their attractive selling features. 

You can make good profits on these two fast sell- 
ing models. We suggest you write for facts. 


PREFERRED OIL BURNERS, INC. 
Peoria, Illinois 
Preferred Oil Burners, Inc., is a national, far reaching institution, already seven years old. A half million dollar concern with 


high-grade credit. A charter member of the Oil Heating Institute. The complete Preferred-Hart line includes ten models for 
domestic, commercial and industrial installations. 


HARTAEAT 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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INTELLIGENT 
Use of 
BANK CREDIT 













By J. J. Berliner 


Senior Member of National Accounting Systems 


bé6 Y bank made me what [| 
am,” said a well established 
warm air heating and sheet metal 
contractor. And while I do not hesi- 
tate to mention it at any proper time, 
I am more than surprised frequently 
at the suspicious looks which I get 
—looks which seem to discredit my 
statement. Can it be true that warm 
heating and sheet metal contractors 
don’t know the bank’s business, do 
not make their bank work for 
them ?” ’ 
Then he went on to say that he 
had heard time and time again that 
business men in these trades do not 
use their banks, and that he could 
hardly believe it because of the lost 
opportunities which such a course 
implied. 
Makes Bank Work For Him 
“TI ‘have always borrowed at my 
bank,” he said. “In fact, I would 
not deposit in any bank which would 
not grant me a line of credit. I 
have discounted every bill that ever 
came to my office, and most of the 
time with borrowed money. The 
discounts I earn always pay hand- 


‘good. My finances were al- 


some profits over the interest 
I pay. My credit was always 


ways easy, and I considered 
the help. I received in times 
of actual need as the making 
of my success. I am established 
now and have some money; but I 
do not know how I could have con- 
tinued along without my bank.” 

A little inquiry shows that it is 
indeed quite true that a great many 
masters in these trades do not use 
their banks, except, of course, for 
checking accounts. A credit man in 
a prominent bank informed the 
writer that so far as he could re- 
call, his bank has never loaned the 
money to a warm air heating and 
sheet metal contractor. “Would 
you turn down the request of a 
heating and sheet metal contractor ?” 
I asked. 

“I would treat any such request 
the same as that coming from a man 
in any other line; but heating and 
sheet metal men have never asked 
me for accommodation, although we 
have several such accounts. It is 


Showing Why It Is 
Good Policy to 


Establish a Line 
of Credit 
With Your 
Bank 


on 











Good Reasons for Borrowing: 
Discounting Bills, Buying Sup- 
plies in a Rising Market, for Pay- 


Rolls on Good Contract 


possible that the bank’s business is 
not generally understood. It may 
be possible that there are those who 
do not realize that the bank lives 
and profits by lending money. Or 
more strictly speaking, by the buy- 
ing of promises to pay. Of course, 
the bank does many other services 
for the community. It safeguards 
money and valuables, for instance, 
and it transmits funds from place 
to place, it collects drafts, furnishes 
credit information, forwards to 
brokers, but its principal business is 
that of lending money. 
How the Bank Profits . 

A bank starts with its capital 
ranging from $25,000 to $200,000 
or more, then solicits deposits, and 
commences to loan as much as it 
can. It receives an average of 6 
per cent interest on all it loans, and 
its profits at the end of the year 
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depend upon the amount of loans 
and discounts it has been able to 
book, eliminating any losses suf- 
fered. Thus, when a _ depositor 
keeps a balance of $1,000, his bank 
may loan’out anywhere from about 
$750 to $850. Such a deposit is 
worth about $50 a year to the bank 
according to a little arithmetic, but 
if the money is kept working, the 
earnings may be larger, for the bank 
gets its interest in advance, and 
there is usually a substantial part of 
the deposits still left on its ledger. 

As an illustration of what its de- 
posits may be worth to a bank, note 
an advertisement in a newspaper, 
in which the bank tells 
of its many convenient 
branches and publishes its 
statement as of Novem- 
ber, 1928. Say one has a 
capital and surplus of 
over $12,000,000. Its de- 
posits are over $124,000,- 
000. This money belongs 
to other people. The bank 
loans it out and takes the 
interest. If it only aver- 
ages $40 per year per 
$1,000 of deposits, this 
bank’s gross annual earn- 
ings on loans and dis- 
counts alone would be 
about $4,960,000. It 
should, indeed, be able to 
keep converfient branches 
and vaunt about its serv- 


ices. to establish one. 


Yet the point of this 
is that the bank must 
keep its valuable money 
working, or else it is in the position 
of the merchant with goods to sell 
and no buyers. So that the bank, is 
just as glad to find a needy business 
man who will borrow from it as 
the business man is to be able to 
get accommodations with ready 
money. 

Why the Bank Is Not Used 

Why is it then that so many warm 
air heating and sheet metal men do 
not use their bank? Possibly they 
have tried and have been “turned 
down” by the bank manager. If 
that be true, it may be the fault of 
the bank, or it may be the fault of 
the man who wished to borrow, but 
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did not make out a good case for 
himself. 

This is a nice subject for detailed 
discussion, but no more than some 
general and a few particular points 
will be mentioned here. It might 
be said in general that if a man has 
his business in good shape, and his 
bank does not care to loan to a man 
in his trade, he should take out his 
account, both out of self-respect and 
protest, and go to another bank 
which will accommodate him. Chang- 
ing banks, naturally is not always a 
safe move, for all banks are not 
strong ; but a little investigation will 
assure a man on these points. A 


In this article Mr. Berliner has given the 
warm air furnace installer and sheet metal 
contractor some excellent ideas on why it is 
to the advantage of the business man to 
establish a connection with a bank and to 
make it plain that he desires a line of credit. 

The banking business is like every other 
business conducted to a large extent on the 
records made. That is why one man can go 
into a bank and experience little difficulty in 
getting loans where another man who ap- 
peared to have equally as good security will 
be turned down. 

The first man is known. His record of ex- 
perience is such that the banker knows that 
he is a good risk. The second man has built 
up no record, therefore, it is to his advantage 
Then in times of stress his 
sailing is made much easier for him. 


bank’s ‘statement should be studied ; 
yet everyone cannot analyze a state- 
ment. 

It is a safe rule to look for a good 
surplus account in the bank’s fig- 
ures. That means that the institu- 
tion has been making headway. 
Take a bank for instance which, ac- 
cording to its statement, has capital 
stock of $700,000,000 and a surplus 
of $6,578,526.07. Its deposits are 
over $93,000,000. To a credit man 
it is a good showing. It has made 
money and is doing an active busi- 
ness. 

By contrast with that, it might 


be well to consider, a‘ national bank 
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which failed. It had capital of 
$200,000, surplus $18,000, deposits 
$100,000,000 and loans and dis- 
counts $80,000,000. The statement 
was issued a month before it got 
into difficulties. It is plain that from 
its surplus account showing, it had 
not been making money, while its 
loan and discount proved that it 
was working on its valuable money 
to the limit, for a national bank 
should reserve at least 25 per cent 
of its deposits. 

How to Build Confidence Into 

a Statement 

Once satisfied as to the stability 
of the bank selected, the business 
man should notify the 
official without delay that 
he expects a line of credit 
and should then inquire 
as to what the line will be. 
The bank will ask for a 
statement. Men in the 
trades are not strong on 
statements, that is the 
making of them, but they 
must realize that no bank 
will do business. with them 
unless statements are fur- 
nished. cot 

For the sake of appear- 
ances it pays better, per- 
haps, to have the state- 
ment certified by public 
accountants, because such 
a statement is accepted 
generally at almost its face 
value. The statement 
should show not “dead 
stuff” ; the assets should be 
quick and active ; cash, ac- 
counts receivable, good merchandise, 
liberty bonds, and so on. If a man 
owns an estate, mortgages, invest- 
ments, and such, he should mention 
them, but they should be placed in 
their own class. The bank will then 
know that the man knows finance 
and they have a higher regard for 
him from the first. When a bank 
receives a statement showing real 
estate, contract, investments, and 
other slow items, all listed as though 
they were considered good and 
quick by the man making the state- 
ment, it looks upon him with a cer- 
tain lack of confidence. 

(Continued on Page 104) 
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END LEADER and STACK BOOT 


Pattern Construction 























HE §accom- 
panying 
drawing shows 








the construction A 
of a pattern for a 
leader and stack SIDE 
‘boot. ELEVATION 
In such work 
you have the two 
sections “M” and 
“N” established 
for sizes, since 
these sections 
must be taken 
from leader pipes 
and wall stacks. 
First draw a 
section “N” and 
then measure the 
height, as 6, of 
end elevation. 
After this con- 
struction of the 






























For setting out 
draw a line, as 
the pattern, first 
A’-A”, equal to 
the width of sec- 
tion “M,” to rep- 
resent at the cor- 
ner A of side ele- 
vation. Then pick 
true length H-1, 
and, using A’ 
and A” as cen- 
ters, strike and 
cross arcs as in 
point 1”, 

Now pick the 
girth space 1-2 
from “N,” and, 
using 1” as cen- 
ter, strike small 
arcs as at 2”, etc. 
Then pick true 
length H-2 from 








side elevation is 

begun by starting 

with the top line 

6’-B as the length 

of stack, and then 

from B dropping a line down as far 

as you wish the corner A to rest. 

Determining True Length 

Now drop a line from 6’ as to 1’, 

and then divide the quarter section 

“N” into equal spaces, numbering 

them, as 1-2-3-4-5. From these 


points project lines to the side ele- 
vation, as 1’-6’, as in points shown, 
and from here draw lines to the 
corner A. Observe the point 5 in 
this case is established from A by a 
horizontal line, and it can be gov- 
erned by a tangent line, as 5-6 of 


Illustrating Procedure 


the end elevation as is shown. 


To determine the true lengths for 
triangulation, we draw a diagram 
as H-T-1, making H-T, equal to 
half the width of section “M.” 
With dividers we pick tlie eleva- 
tion lines as A to 1’; A-2’; A-3’, 
etc., and set them on the horizontal 
line from T. Then erect lines 
equal to those in each case of sec- 
tion “N,” as line 2-3-4-5, and this 
gives the lengths in diagram. Draw 
lines to H, and you have the true 
lengths. 


diagram, and, 
using A’ and A” 
as centers, cross 
ares in points 2”. 
Continue in this 
way until point 5” is established. 
Then pick line 5-6 from end ele- 
vation, and using 5” as center, 
strike arc as at 6”. Then pick the 
heel line A-B from side elevation, 
and, using A’ and A” as centers, 
strike arcs as at B-B’-B”. 
Pattern for Throat Repro- 
duction of End 
Then pick the length of line 
A-6’ of side elevation, which in this 
case is a true length, and using A’ 
and A” as centers, cross arcs in 
(Continued on Page 103) 
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INSTALLMENT SELLING— 






\Y 


' t Ww ‘ 
(ol / 
= “ ae 3 


i, 


SS 
Ni tZ 


PS 


HE most important question to 

be answered at the present time 
about installment selling in the ag- 
gregate is, how long can it delay a 
business slow up? How long will 
it be before the amount of credit 
to which consumers have committed 
themselves will have reached the 
limit beyond which it cannot further 
expand? Have we reached that 
period now? 

How can a retail warm air fur- 
nace man, for instance, who sells on 
partial payments, protect himself 
against losses? If he does not ex- 
tend credit in the deferred payment 
niethod, how can he meet the com- 
petition of those who do? 

How is he to manage sales and 
collections so that should a slump in 
wages come, and some buyers can- 
not meet their payments, he will 
have made a net profit on his in- 
stallment business ? 

Such questions are essential. They 
must be answered by every furnace 
installer and by every sheet metal 
contractor, as no one can conduct 
his business primarily for the gen- 
eral welfare, even if he wants to do 
so. He must first see to his own 
business welfare before he can do 
philanthropic work. 

Nevertheless, the country as a 
whole is as much or more concerned 
as to the effect of increased install- 





ment sales on general eco- 
nomic conditions as it is to 
the welfare of the dealers 
who are directly responsible 
for that kind of business. 

One important qeustion, there- 
fore, along those lines is, to what 
extent the economic gains effected 
by means of increases in consumer 
debts are permanent gains? Why 
may they not be permanent? 

For several years after the read- 
justment of 1921 and 1922 we had 
good business in general and the 
furnace and sheet metal business 
got their share. There is no ques- 
tioning that fact. And business dur- 
ing that period was _ substantialiy 
aided by partial payment sales. 

That being the case, why is it not 
now possible to prevent us from 
increasing our sales every year iu 
that way? As long as risks are care- 
fully selected, down payments are 
large enough, periods are short 
enough, and nearly all deferred pay- 
ments are collected according to 
schedule, it seems to some people 
as though the debts of each period 
could be cleaned up in the next 
period, and the expansion of this 
kind of credit business could go on 
indefinitely. We hear that opinion 
often expressed by those who do 
not look ahead more than a year or 
two. 

It is pointed out that payments, 
made daily on old accounts, provide 
money to be used in financing new 
accounts. All we have to do, it 
seems to some of these misguided 





CAN THE PRACTICE 
Be Prolonged 
Indefinitely? 


optimists, is to advance money on 
consumers’ promise to pay. Most 
of this money goes promtly to man- 
ufacturers and distributors, who 
pay most of it out as wages, and 
consumers thereby get the money to 
make good their promises to pay. 
Thus we have created a merry circle 
of perpetual motion, and our friends 
the optimists go rejoicing on their 
way firmly convinced that install- 
ment selling is a sufficient force to 
sustain perpetual business pros- 
perity. 

Such reasoning went on in the 
sheet metal and warm air heating 


“industries, as well as in all others, 


and the result of the combined ac- 
tion of all retail dealers in all the 
industries make up the main force 
which drives industry as a whole 
forward or holds it back. In other 
words, when the thing is set forth 
in such general terms, the reasoning 
back of it seems to be sound, It is 
only when a study is made of actual 
sales figures over a period of years 
that we can see where we are going. 

Assume for the moment that the 
yearly income and savings of con- 
sumers taken as a whole remain the 
same, and that consumers spend say 
around 40 billion dollars a year in 
cash payments for goods, some por- 
tion of which is for furnaces, fit- 
tings, and sheet metal work. Then 
suppose further that the increased 
purchases of goods on installments 
in each period of time are paid for 
in the next. 

The first year then there will be 
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purchased 40 billion dollars’ worth 
of products. The question is 
whether consumers cannot perma- 
nently increase their purchases by 
increasing the goods which they buy 
on deferred payments. In the sec- 
ond year buying by consumers is in- 
creased to 41 billion dollars by add- 
ing purchases, the deferred pay- 
ments on which amount to one bil- 
lion dollars. Here we see that con- 
sumers take away from the markets 
one billion dollars’ worth of goods 
more than they would have been 
able to take away had they been re- 
quired to pay cash for all of the 
goods. In other words they made 
an ‘increased use of the 
deferred payment prac- 
tice. 

But that billion dollars’ 
worth of goods must be 
paid for out of the income 
of the third year, leaving 
the entire public only thir- 
ty-nine billion of current 
income wherewith to buy 
goods during the third 
year. 

To maintain the busi- 
ness of the third year on 
a level with that of the 
second it will be necessary 
for consumers to increase 
their installment buying to 
two billion! But what 
does that do to their in- 
come? In that case they 
must use two billion of 
current income during the 
fourth year to pay for the 
goods bought in the third 
year. In the fourth year, 
therefore, they have 38 billion dol- 
lars to spend. 


In other words, installment sell- 
ing must grow from year to year at 
the following rate: 1, 2, 3, 4, 5, 6, 
and so forth. As one eminent econ- 
omist expressed it, “Each year there 
must be an increase over the pre- 
vious year equal to the original in- 
crease merely to sustain business at 
the level it reached by means of the 
original increase.” A given dose of 
installment sales, like a given dose 
of any other stimulant, may be very 
exhilarating ; but to get same effect 
again and again, the dose must be 


dealers. 
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larger and larger as it progresses. 

This merely considers what is 
needed to sustain business at a given 
level. But if increases in consumer 
buying year after year are to be 
brought about by installment sales, 
those sales must increase at an even 
more rapid rate. It is true that no- 
body knows exactly how fast such 
sales have been growing; tut the 
principles we have just been dis- 
cussing hold true, no matter what 
the rate may be. 

The essential point about install- 
ment selling is that consumers ac- 
quire goods at one time which they 
contract to pay for at a subsequent 


This is the second ofa series of three arti- 
cles on the subject of installment selling and 
its effect upon methods of distribution. 


The third and final article of the series 
will deal with methods that warm air fur- 
nace dealers have employed to solve the 
problems which confront with time payment 
selling. 


There are, no doubt, as many methods 
employed to solve this problem as there are 
Consequently only a few of the 
most practical will be given. 


The point that this final article trys to 
make clear is that installment selling is here. 
It is confronting the warm air furnace dealer 
and he has got to meet it some way. And 
it behooves him to meet it in a way that 
will bring profit to him instead of loss on 
the sales that he makes. 


time. That is in truth the only rea- 
son why an increase in such sales is 
a stimulus to business. Consequently 
a part of the consumer income of 
any given period, whether 2 week 
or a month or a year, must be used 
to pay for goods which were bought 
in a previous period. : 
Getting the thing down to indi- 
viduals, we find this: No one can 
increase his installment buying in- 
definitely. Suppose that in a given 
period of time, a customer can buy 
goods to the value of $1,000 and he 
can buy no more unless he increases 
kis installment purchases. Let us 
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suppose, however, that he is in- 
veigled into buying an automobile 
on time, to be paid for out ef in- 
come, rather than out of capital. 
The deferred payments amount to 
$100. For the period of time in 
question, therefore, his purchases 
are $1,000. That is $100 more than 
otherwise they woulc have been. 
He has done that much to increase 
the total sales of the country and to 
stimulate business. 

In the next period of time, how- 
ever, he must reduce his cash pur- 
chases to $900 in order to pay $100 
on his car. Clearly, then, he cannot 
continue buying at the $1,000 level 
unless he mortgages—no 
longer $100, but $200 of 
his future income. If he 
does so, the result will be 
that in the next period of 
time he will have only 
$800 to spend for goods. 
He can sustain his rate of 
buying in the period, 
therefore, only by com- 
mitting himself to $300 of 
deferred payments, and 
so on. 

At that rate, how long 
could your installment 
buying help to keep busi- 
ness prosperous ? 

Now, add to those bud- 
get figures the figures of 
all the other consumers 
who have boosted business 
by increasing their in- 
stallment buying, and you 
see at once the necessity 
of our previous conclu- 
sion. It is plain that 
consumers as a whole, having in 
one period lifted their buying to 
a higher level by increasing their 
debts on installment purchases, can- 
not even maintain that level of buy- 
ing in the next period without 
coubling their debts; in the next 
period trebling their debts; and so 
on. Then if a slump in their earn- 
ings comes, see what trouble they 
get into. 

li is merely putting the same con- 
clusion in other words to say that, 
if consumers improve business in 
one year by mortgaging their in- 

(Continued on Page 98) 
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Why 


W. H. ROLAND PREFERRED 








PPORTUNITY for the warm 
O air furnace installer to gradu- 
ate into the class of the heating en- 
gineer who designs and installs heat- 
ing systems for the $100,000 class 
of dwelling were never more bright 
and pronounced than at the pres- 
ent time. 

Of course it must be realized that 
these big jobs must be absolutely 
right. They must work without fail, 
and in order to insure that they 
will work to the entire satisfaction 
of the customer, the installer must 
be thoroughly grounded in the 
fundamentals of heating and the de- 
termination of hourly heat losses 
from all kinds of building materials. 
This requires a knowledge which 
furnace installers for the most part 
do not now possess. The market 
is there, however, and the contractor 
who fits himself to handle this big 
work will have all he can do. 

As proof that the $100,000 home 
can be heated successfully with 
warm air, we call the attention of 
furnace installers to the residence 
of W. H. Roland, Country Club 
Place, Bloomington, Illinois. 

In August, 1928, the American 
Foundry & Furnace Company, 
Bloomington, Illinois, were awarded 
the contract for a warm air heating 
installation in this residence. This 
home is a large, beautiful one in the 
fashionable section of the city. 

Mr. Roland liked warm air. He 
told his architect and contractor that 





if it were possible he would like to 
have warm air heating. The con- 
tractor had some doubts. 

In the end a warm air fan blast 
job was specified. 


Advantages of Warm Air That 


Sold the Owner on That 
Type of Heat 


The heating system purchased by 
Mr. Roland was bought by him be- 
cause he liked the following things 
about it: 

1. Heating with conditioned air 
rather than with radiators. 

2. Ample humidity, automatically 
controlled. 

3. Cleaned air, adequately fil- 
tered. 

4. No heavy, bulky radiators to 
mar the beauty of the rooms or spoil 
the way the draperies hang. 

The company installed one of 
their horizontal fan blast furnaces, 
completely equipped in asbestos in- 
sulated steel casing of the panel 
type. A large blower was used. 
Dry plate filters provide adequate 
cleaning of the air. Correct size 
warm air pipes with quadrant lock 
dampers were run. to each room and 


Home 





every possible source of heat loss 
was adequately supplied with heat. 
All air is recirculated through cold 
air registers right back to the filters, 
cleaned and forced over the heater 
by the blower, adequately moistened 
and returned to the rooms. 

A Williams Oil-O-Matic- oil 
burner supplies the heat. 

A by-pass switch is provided so 
that should the owner care to oper- 
ate his fan in the summer time for 
summer cooling he can do so simply 
by touching a button. 


The fan operates only intermit- 
tently—whenever the oil burner is 
in operation. At other times the fan 
does not operate. Furnacestat con- 
trol is used in the bonnet to prevent 
the fan turning on until there is suf- 

(Continued on Page 98) 
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“Peerless” Skylights. 


From John Maier and Company, 1640 
Chicago road, Chicago Heights, Illinois. 


Can you tell us who manufac- 
tures the “Peerless” skylights ? 
Ans.—The Howie Company, De- 
troit, Michigan. — 
“Skuttle” Radiator Cleaner. 


From The S. M. Howes Company, 
511 Medford street, Charlestown, Massa- 
chusetts. 


We should like to know who 
makes the “Skuttle’ radiator 
cleaner. 

Ans.—J. L. Skuttle Manufactur- 
ing Company, Dowagiac, Michigan. 

“Modine” Heating Units. 


From Independent Register and Man- 
ufacturing Company, 3747 East 93rd 
street, Cleveland, Ohio. 


Will you please inform us who 
makes the “Modine” heating units? 
Ans. — Modine. Manufacturing 
Company, 1707 Racine avenue, Ra- 
cine, Wisconsin, — - 
Used Hand Power Roller. 


From A. C. Ramage and Son, 1005 
16th street, Bedford, Indiana. 


Can: you tell us. where we: can 
buy -a. used -hand power roller for 
14-gauge 36-inch width - metal ? 

-Ans:—Interstate Machinery 
Company, 100.-South Jefferson 
street; Maplewood Machinery 
Company, 2638 Fullerton avenue, 
and Chas. Molitor Machinery Com- 
pany, 118 South Clinton street; 
all of Chicago. 


Second. Hand Cornice Brake. 


From Marvin O. Aldag, 1416 North 
6th street, Sheboygan, Wisconsin. 


Will you kindly tell me where I 
can buy a second-hand: 8-foot cor- 
nice brake in good condition? Will 
you also tell me what concerns 
carry both new and used sheet 
metal machinery ? 

Ans.—Interstate Machinery 
Company, 100 South Jefferson 
street; Maplewood Machinery 
Company, 2638 Fullerton avenue ; 
and Chas. Molitor Machinery Com- 


pany, 118 South Clinton street; all 


of Chicago. All the: firms men- 


tioned carry both new and used 
sheet metal machinery. 





“Aermotor” and “Fairbanks Morse” 
s. 


From J. H. Barnett’s Sheet Metal 
Works, 312 West .Front street, Dodge 
City, Kansas. 


Please advise us who makes the 
“Aermotor”’ and “Fairbanks 
Morse” windmills. 

Ans.—“Aermotor” windmills are 
made by the Aermotor Company, 
2500 West Roosevelt road, Chi- 
cago, and the “Fairbanks Morse” 
windmills are made by Fairbanks 
Morse and Company, 900 South 
Wabash avenue, Chicago. 


Copper Nails. 


From Chris Dingler, 
street, Sterling, Illinois. 


Where can I buy copper nails 
about the size of 8d. common? 

Ans.—Baltimore Copper Mills, 
3649 South. Racine Avenue, and 
Sueske Brass & Copper Company, 
15 North Peoria Street; both of 
Chicago. 

-Belting and Small Motor Pulleys 


From F. E, Grunwaldt, 164 Gales, 
Seattle, Washington. 


Can you inform me where I can 
buy. small motor pulleys about 2% 
inches in diameter V-type? Also 
where can I buy belting V-type for 
YZ to % horsepower? 

Ans.—Both the above items may 
be secured from Birkle Machine 
Works, 456 North Union Avenue, 
and Nagel-Chase Company, 2811 
North Ashland Avenue, both of Chi- 
cago. The belting alone may be 
had from Chicago Belting Com- 
pany, 125 North Green Street; In- 
dependent Rubber Company, 15 
South Desplaines Street, and J. E. 
Rhoads and Sons, 26 North Clin- 
ton Street, all of Chicago. 


Chicago Elbow Machine. 


From Jack Martin, 1164 East 2lst 
Street South, Salt Lake City, Utah. 


Can you tell me where I may buy 
dies for the Chicago elbow machine 
at one time made by Purnell? 

Ans.—The manufacture of this 
machine has been taken. over by the 
Maplewood Machinery Company, 
2638 Fullerton Avenue, Chicago, 
who can supply you with dies. 


419 Locust 
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Speed Electric Switches 


From F. E. Grunwaldt, 164 Gales, 
Seattle, Washington. 


Please tell me who makes speed 
electric switches of various speeds 
for furnace fan use. 

Ans.—General Electric Company, 
230 South Clark Street, Chicago. 
“Aladdin” Electric Washing Machine 


From Edward P. Kellogg, River Falls, 
Wisconsin. 


Will you kindly advise me who 
makes the “Aladdin” electric washer 
and wringer? 

Ans.—This was made in Chicago 
some time ago but the firm is out 
of business and as far as we know 
left no successors. 

Fans for Induced Chimney. Draft. 


From .Jack Stowell, 12-14 South La 
Salle Street, Aurora, IHinois. 


Who makes a fan that will in- 
crease insufficient draft on a 
chimney 

Ans.—American Blower Corpo- 
ration, 228 North LaSalle Street; 
Bayley Blower Company, 33 South 
Dearborn Street; Buffalo Forge 
Company, 562 West Washington 
Street; Garden City Fan Company, 
332 South Michigan Avenue; B. F. 
Sturtevant Company, 410 North 
Michigan Avenue, and Hess Warm 
Air and Ventilating Company, 
1207 South Western Avenue; all 
of Chicago. 

Porstelain. 


From F. H. Caldwell, 2515 Gilboa Ave- 
nue, Zion, Illinois. 


Please tell me who makes the 
sheet metal bathroom tile described 
in an article in your June 22nd 
number. 

Ans.—Porcelain Tile Company, 
228 North LaSalle Street, Chicago. 

Ornamental Stair Rails. 


From J. F. Wagner Sheet Metal 
Works, #419 Avenue-C, Fort Madi- 
son, Iowa. 


Can you inform us who makes 
ornamental stair rails? 

Ans.—F. P. Smith Wire and 
Iron Works, 2346 Clybourn Ave- 
nue, Chicago. 


Metal Corners for Wooden Boxes. 


From Standard Foundry and Furnace 
Company, De Kalb, Illinois. 


Can you tell us who makes metal 
strips having jagged barbs or teeth 
for use in fastening the corners of 
wooden packing boxes? 

Ans.—Acme Steel Company, 
2840 Archer Avenue, and Signode 
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Steel Strapping Company, 2600 
North Western Avenue, both of 
Chicago. 

Spanish and Other Roofing Tiles. 


From J. F. Wagner Sheet Metal 
Works, 1419 Avenue C, Fort Madi- 
son, lowa. 


Will you kindly inform us who 
makes Spanish and other roofing 
tiles ? 

Ans.—B. Mifflin Hood Company, 
Daisy, Tennessee; Mound City 
Roofing Tile Company, St. Louis, 
Missouri; Austin Clay Manufac- 
turing Company, Summitville, In- 
diana ; Valley Cornice & Slate Com- 
pany, Saginaw, Michigan, and Lud- 
owici-Celadon Company, 104 South 
Michigan Avenue, Chicago, Illinois. 

Upholstery Needles. 


From George W. Burton, P. O. Box 
127, Anaconda, Montana. 


Please advise me where I can buy 
10 and 12 inch upholstery needles. 

Ans.—Lussky, White and Cool- 
idge, Inc., 69 West Lake Street, 
Chicago. 





W. H. ROLAND 
(Concluded from Page 96) 
ficient heat in the furnace plenum 

chamber. 

This job sold to the owner for 
$2,400.00. 

If you talk to Mr. Roland, he will 
tell you that there are two things 
about his new home that he is par- 
ticularly enthusiastic about. One is 
his warm air heating system. The 
other is his underground system for 
sprinkling the lawn. 

The field is there, the product is 
there, and about the only thing lack- 
ing is the technical skill on the part 
of the furnace installer to put in 
jobs of this kind, together with mer- 
chandising practice that will attract 
men with money to the industry. 





TIME PAYMENTS 
(Concluded from Page 95) 
come, on the average, one month in 
advance, they can sustain business 
at that level the next year only by 
mortgaging their incomes two 

months in advance. 

Here the question may arise 
whether we ourselves understand 
arithmetic. He we not made a cru- 
cial erfor? 

Those who oppose installment 
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selling are right in objecting to any 
solution of the problem of inade- 
quate consumer demand which puts 
consumers deeper and deeper into 
debt. Moreover, such an expedient 
cannot permanently increase pros- 
perity. The chief error of those 
who hold that it can, lurks in their 
assumption that, if consumers go 
into debt three billion dollars in or- 
der to acquire certain commodities, 
industry will necessarily pay them 
an additional three billion dollars as 
wages, dividends, and the rest, 
wherewith the debts can be paid. 
The process is supposed to be self- 
sustaining. But it is not. The 
financing of increased production, as 
we have shown, does not induce a 
flow of money into consumers’ 
pockets which is equal to ‘the flow 
of goods. into consumers’ markets. 
Hence the stimulus to business of a 
given gain in production, brought 
about by a given gain in installment 
sales, is not lasting. Larger and 
larger doses of the stimulant must 
be injected merely to prevent a re- 
lapse. 


If that were not so, business 
would not have been obliged, in the 
first place to resort so largely to 
increased; installment selling in or- 
der to distribute its current output 
at current prices. The circuit flow 
of money by means of which install- 
ment selling is supposed to maintain 
adequate consumer demand would 
have yielded consumers enough in- 
come for the purpose. Each addi- 
tion to supply would have created 
its own demand. For example, the 
very increase in bank credit which 
enabled industry to turn out’ a mil- 
lion more cars would have given 
people enough additional income to 
buy the cars. In short, the self-sus- 
taining process would have func- 
tioned without a piling-up of con- 
sumer debts. The chief reason it 
did not so function is that—con- 
trary to traditional economic theory 
—a given supply does not produce 
an equivalent demand. The produc- 
tion of additional goods does not in 
itself give people enough additional 
income to buy the goods. 

On the other hand, those who 
favor installment selling are right 
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in holding that production should 
not be curtailed, and workers 
thrown out of employment, and 
standards of living thereby lowered, 
for the sole reason that the peopie 
do not have enough income to buy 
the increased output of business. 
They maintain that whatever the 
evils of partial-payment selling may 
be, it is better for the people to ac- 
quire goods in that way than not to 
acquire goods at all, simply because 
they have not been permitted to 
make them. Something more must 
be done than we have done in the 
past to enable the people as consum- 
ers to acquire and enjoy as much 
as they are able and willing as pro- 
ducers to get ready to be enjoyed. 
To our exceedingly efficient systen: 
for financing production, there must 
be added an equally efficient system 
for financing consumption. We must 
find some means of doing perma- 
nently, on a thoroughly satisfactory 
basis, what increased installment 
selling is now doing temporarily, on 
a questionable basis. 





The Most Prevalent 
Reason Why 
Mail Is Lost 

The moving season is again with 
us. More than half a_ million 
changes of address were filed with 
the Chicago Post Office during the 
past year, according to Postmaster 
Arthur C. Lueder, but there were 
many thousands who moved and did 
not notify the post office, with the 
result that many pieces of first-class 
mail and parcel post remained un- 
delivered and great quantities of cir- 
cular matter and newspapers were 
returned or destroyed. 


If you move, notify the post 
office, giving the old and new ad- 
dresses. Blanks for this purpose 
may be obtained from the carrier, 
or an ordinary post card or letter 
may be used. Roomers should have 
mail addressed in care of the person 
whose name appears upon the mail 
box, 

Subscribers should immediately 
notify the publisher of a change of 
address so that you may continue 
to receive your copy of AMERICAN 
ARTISAN without interruption. 
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=AND THE LEADS THAT YOUR WEIR 
NEWSPAPER ADS DEVELOP ARE 


FOLLOWED UB BY US 
UNDER YOUR 
OWN NAME= 


You simply send us the 
names of your prosects 


mwe mail to the prospect a card (see top left 
ribs of illustration) which tells him to watch for 


booklet to follow. 


m= a few days later we mail our new, novel os : 
SECON b and attractive four-color, 20-page book- FOURTH= eae we te eng © 


let entitled “If You Could Color the Air in 
Your Home,” a booklet which sel/Js warm air 
heating and only incidentally mentions the 


quality sale 
which stresses the importance of PROP- 
ER INSTALLATION as well as the se- 


lection of a good furnace. 





is a letter 


Weir This letter emphasizes the fact that you 
2 are the selected Weir dealer in his locality 
who has the ability and reliable business 
, ea practice which is in keeping with the high 
THER ID following soon after the booklet mailing quality of the Weir itself. 


a striking broadside which describes the supe- 
riority of the Weir Steel Furnace. 


number 3 goes out to the prospect. This is Fi FIl- 


the final mailing in this cam- 
paign is the “Weir Book of 
Facts” with which you are familiar. 


WEIR Fottows PFHROUGH 


HIS direct-by-mail service to the prospect is just another link in the 
practical sales cooperation offered Weir dealers. 


Weir dealers are not left stranded—in fact we don’t have the kind of 
dealers who allow themselves to ignore this intense and profitable sales 
assistance. 


More and more the progressive dealer realizes that TODAY is the day of 
MERCHANDISING and the better the article the more necessary and 
profitable it becomes to sel/ the prospect on quality. 


_ Today folks insist on knowing all about the things they buy and after they 


make comparisons they usually buy the most for their money. That’s why 
Weir dealers like this service and why they have good, profitable year 
around business, 


moe PHE MEYER FURNACE CO. gees eee ee ee oe 


PEORIA-ILLINOIS 


I am interested in the manner in which you work with WEIR dealers. 
Tell me more about the WEIR and the agency for my territory. 
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F, J. SMITH 


ANY sheet metal contractors 

coming into Chicago via the 
Chicago & Northwestern railroad, 
no doubt, view with a great deal of 
interest the side and roof covering 
on the 125-foot pedestrian bridge 
which spans Canal Street between 
the new Chicago Daily News build- 
ing and the Northwestern depot. 
They have, no doubt, wondered 
what this glistening metal is. 

It is what is known as chrome 
nickel iron or what is termed com- 
mercially as polished white Alle- 
gheny metal, said to be impervious 
to the corrosive action of the ele- 
ments. Even the most severe 
weather condition will not remove 
the polished finish, and only an oc- 
casional wiping with a damp cloth 






























Sheet Meta 


puts final touch of } 
Beauty and Permanenc 


to new 


CHICAGO DAILY NEWS BUILDI 


oRre 


F. J. Smith 


of J. Smith & Company, Pioneer Chicago Sheet Metal 
Contracting firm, uses Artistic and Mechanical Skil 
and White Polished Allegheny Metal in | 


Avenue, Chicago. It was fastened 
into place with bolts made of the 
same material 
as that of the 
sheets and the 
entire job re- 
quired 5 tons of 
the metal. 


is required to maintain the metal’s 
lustre. 

This bridge was built jointly by 
the Chicago Daily News and the 
C. & N. W. railway for the con- 
venience of some sixty thousand 
daily commuters, who in the past 
were forced to waste many minutes 
daily in crossing the heavily con- 
gested street between the two build- 
ings. The bridge is connected on 
one side with the railroad station 
waiting room and on the other with 
the Daily News Building concourse, 
which slopes gradually to street 
level, bringing the pedestrian to the 
north side of Madison Street. 


This company 
specializes in 
sheet metal and 
roofing work on 
the larger type 
of home. 

It is also in- 
teresting to note 
that both of 
these buildings 
are using com- 
plete installa- 


The metal was applied by J. 
Smith & Company, sheet metal con- 
tractors, 2118 South California 











ea 


edestrian Bridge 


Off 








tions of Allegheny metal in their 
cafeterias and other similar places. 


Use of this 
metal need not 
be confined to 
roofing and sid- 
ing, however, 
but it is found 
where corrosion, 
heat or acid re- 
sisting metals 
are a necessity. 
Its use as a 
covering on the 
bridge span is 
particularly ap- 
ropos _ because 
of the polluted 
condition of the 
air around the 


railroad terminal, where smoke 
fumes from the engines are con- 
stantly being generated. 

Such jobs as the one here de- 
picted should be a distinct inspira- 
tion to the sheet metal contractors 
who let themselves imagine that 
there is slight opportunity for the 
exercise of all latent ability. 

It is readily seen that the sheet 
metal contractor in the erection of 
this work was required to be ex- 
tremely careful about each finor 
detail. Any slipshodness or faulty 
workmanship would have been im- 
mediately apparent to the thousands 
of pedestrians who daily use the 
bridge. 

Mr. Smith has been in the sheet 
metal business for more than 33 


years. He knows the ins and outs 
of the game, as well as the methods 
and practices that bring the best 
results. The job illustrated here- 
with is not only a tribute to the 
workmanship of Mr. Smith and his 
company, but also to the entire 
sheet metal industry. and products 
and services it gives to the building 
industry at large. The metal har- 
monizes very well with the color of 
the stone in the building. The com- 
pany also did the other sheet metal 
work on the building. 


The illustration at the bottom of 
the page will give the reader an ex- 
cellent idea of the general appear- 
ance of the building itself and its 
relation to the surrounding terri- 

(Continued on Page 103) 
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HOW RAPIDLY Is 
SHEET METAL AIR PORT 
CONSTRUCTION 


OLONEL HARRY H. BLEE 

of the Airports and Airways 
Section of the Department of Com- 
merce made the statement some time 
ago that about 1,000 airports were 
in various stages of actual develop- 
ment throughout the United States 
and that approximately 1,000 other 
airports were under consideration 
by communities, air transport com- 
panies, and other interested or- 
ganizations. He com- 
mented upon the fact 





Developing? 


about flying and flying machines. In 
that period they have become air- 
minded to a considerable extent. 
Within the last five years—or it 
may be said within the last year— 
public attention has been drawn to 
the commercial aspects of flying and 
to the need for airport facilities. 
People are now becoming “airport- 
minded.” Are the airports being 


Of course it is true that sheet 
metal airplane hangars will perhaps 
always be made as they are now by 
some company specializing in that 
type of metal building, but the 
problem of erection is one that con- 
fronts the manufacturer at once. 
The shipping of erecting crews to 
various parts of the country is a 
pretty costly business, and there is 
no logical reason why that should 

be done anyhow, as 
long as there is a 


Municipal Air Port Hangar 80 x 60 Feet, Sheet Metal Construction, 
Made and Erected for the City of Springfield, Ohio 


that these figures were merely esti- 
mates because they were changing 
so rapidly they could not be checked 
from day to day. 

Four months ago not over 400 
airports were actually under way. It 
is also estimated that about three 
hundred millions of dollars will be 
spent during the next twelve months 
for the construction and develop- 
ment of airports, but this figure like- 
wise is a mere guess. For twenty- 
five years people have been thinking 


automobile, 


made of sheet metal? 
sheet metal men! 

From the wide interest that is be- 
ing shown in the general subject of 
aviation, it is apparent that the busi- 
ness of flying is no longer the 
speculation that it was a few years 
ago. And where there are airplanes 
there must be hangars. This is 
more urgent than in the case of an 
because the machine 
itself requires better care than does 
the motor car. ' 


Wake up, 


competent sheet metal contractor 
within the radius of fifteen or 
twenty miles of the flying field. 
Therefore the sheet metal con- 
tractor who is desirous of diversi- 
fying his business as much as pos- 
sible will do well to get in line for 
some of the erecting work of these 
airplane hangars. Many sheet metal 
contractors already have reported 
big jobs along this line and they are 
well pleased with the profits in it. 
The hangar shown in this illus- 
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tration was manufactured by the 
Thomas & Armstrong Company, 
London, Ohio. It was built in sec- 
tions at the factory. The sheet 
metal contractor’s work on jobs of 
this kind would consist largely in 
bolting the sections in place on the 
framework. 





Code of Minimum Requirements 
Issued by A. S. H. V. E. Has 
Value for Warm Air Man 

The American Society of Heat- 
ing and Ventilating Engineers, New 
York, has just issued the Code of 
Minimum Requirements for. the 
Heating and Ventilation of Build- 
ings, which contains fourteen sec- 
tions in a loose leaf binder. 

The Code in these separate pam- 
phlets is the result of many years’ 
effort by L. A. Harding and his 
committee and as published, is the 
culmination of five years’ work. 

Each section was prepared by a 
sub-committee and the following 
subjects are covered: 

Section I—Minimum Ventilation 
Requirements for Public Buildings. 

Section I]—Minimum Require- 
ments for Estimating the Heat Re- 
quired for Warm Buildings. 

Section IIJ—Minimum Require- 
ments for the Determination of the 
Amount of Direct Steam and Hot 
Water Radiating Surface to be in- 
stalled in Steam and Hot Water 
Heating Systems. 

Section IV—Minimum Require- 
ments for the Determination of the 
Amount of Indirect Steam or Hot 
Water Heating Surface to be In- 
stalled in Indirect Gravity and Fan 
Circulation Heating and Ventilat- 
ing Systems. 

Section V—Minimum Capacity 
and Installation Requirements for 
Low Pressure Steam and Hot 
Water Heating Boilers. 

Section VI—Minimum Require- 
ments for the Design and Installa- 
tion of Warm Air Furnace Heat- 
ing Plants. 

Section VII—Minimum Require- 
ments for the Design and Installa- 
tion of Chimneys or Stacks for 
Steam Boilers, Hot Water Boilers 
and Warm Air Furnaces. 


Section VIII—Minimum Require- 
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ments. for Pipe Sizes for Use with 
Low Pressure Steam, Vapor and 
Vacuum Heating Systems. 

Section IX—Minimum Require- 
ments for Pipe Sizes for Use with 
Gravity and Forced Hot Water 
Heating Systems. 

Section X—Minimum Require- 
ments for the Design and Installa- 
tion of Air Ducts, Inlets and Out- 
lets, in Conjunction with Fan Air 
Circulation, and the Installation of 
Ventilating Fans for Use with 
Steam and Hot Water Heating and 
Ventilating Systems. 

Section XI—Minimum Require- 
ments for the Installation of Air 
Washers and Filters. 

Section XII—Pumps for Heating 
and Ventilation Equipment. 

Appendix I—Formulae for Phys- 
ical Units, Air and Vapor Mixtures, 
etc. 

Appendix I]—Standard Symbols 
for Heating and Ventilating Draw- 
ings. 

The Code consists of 158 pages 
and is fitted into a looseleaf binder 
with flexible cover. It is printed 
on India tint stock, 6x9 in. in size. 

The Code represents minimum 
requirements as called for by good 
engineering practice and is so writ- 
ten that it may be incorporated as 
a part of a Municipal Building 
Code, if found desirable. 

The Code has been prepared in 
looseleaf form so that revision or 
enlargement from time to time, to 
keep pace with engineering develop- 
ment, will be easy and will permit 
the user to replace the various sec- 
tions quickly as occasion requires. 

Great credit is due to the men 
who have given their time un- 
selfishly and the society is indebted 
tc the sub-committee chairmen who 


labored so long and earnestly to pro- 


duce the Code. 

The men who assisted Mr. Hard- 
ing were: E. Vernon Hill, Chicago, 
A. C. Willard, Urbana, Ill., R. V. 
Frost, Norristown, Pa., L. C. Soule, 
Newark, N. J., J. F. McIntire, De- 
troit, J. D. Hoffman, Lafayette, 
Ind., J. R. McColl, Detroit, J. A. 
Donnelly, Largent, W. Va., W. S. 
Timmis, New York City (de- 
ceased), C. A. Booth, Buffalo, W. 
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H. Carrier, Newark, N. J., Perry 
West, Newark, N. J., F. Paul An- 
derson, Lexington, Ky., and J. H, 
Walker, Pittsburgh. 

Provision has been made that the 
Code of Minimum Requirements 
for the Heating and Ventilation of 
Buildings is available, together with 
flexible binder. 





Leod D. Becker 
Becomes President 
of Electrol, Inc 

Leod D. Becker, a pioneer in the 
oil burner industry, having disposed 
of his publishing interests, has been 
elected president of Electrol, Inc., 
St. Louis. 

Executive: and sales offices of 
Electrol will be moved to New 
York City immediately. W. T. 
Koken, who has been president of 
Electrol since 1925, becomes chair- 
man of the board. M. E. Simpson, 
formerly general manager of the 
Electrol Distributing Corporation, 
which has been merged with Elec- 
trol, Inc., becomes vice-president in 
charge of sales. Lionel L. Jacobs 
continues as vice-president and gen- 
eral manager of the company. 





STACK BOOT 
(Concluded from Page: 93) 
points 6”. 

Then use the length of stack as 
B-6’, and 6” in pattern as center, 
cross arcs in points B” and B. 
Square out lines for B’ and join all 
points where arcs cross, and you 
have the outline for pattern fin- 
ished. 

Edges for seaming must be al- 
lowed extra. The pattern for throat 
is merely a reproduction of the end 
elevation, only edges are allowed 
for assembling. 





DAILY NEWS BRIDGE 
(Concluded from Page 101) 
tory. <A real addition to Chicago. 

The firms responsible for mate- 
rials and construction are as fol- 
lows: Architects, Holabird & Root; 
General Contractors, Hegeman & 
Harris; Sheet Metal Work, J. 
Smith; Windows, Voigtman Co.; 
Allegheny Metal, Joseph T. Ryer- 


son & Son, Inc. 
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WHO'S WHO, WHERE! 


SHREVEPORT, La.—A. U. Peterson, for- 
merly with C. F. Adams, Fort Worth, 
Tex., has become representative of Otto 
Bernz & Company, manufacturer of fur- 
naces, torches, etc., of Newark, N. J., in 
the states of North and South Carolina, 
Virginia, Tennessee, West Virginia, 
Florida, Georgia, Alabama and Missis- 
sippi. 

SpoKANE, WasnH.—William Brown, 
168 South Post Street, has been awarded 
the sheet mie‘al contract for the Women’s 
Building at the Walla Walla State Peni- 
tentiary in Walla Walla, Wash. 


MINNEAPOLIS, Minn.—Schupp & Com- 
pany, 715 South Eighth Street, has the 
sheet metal work and ventilating con- 
tract for the Powers Mercantile Com- 
pany building in that city. 


The Waterman-Waterbury Company, 
re‘ail, 1121 Northeast Jackson, has the 
warm air heating contract for Sunday 
school room of Minnehaha Falls Con- 
gregational Church, Minneapolis, Minn. 


Livincston, Mont.—The Livingston 
Sheet Metal Works has the sheet metal 
contract for the First Congregational 
Church. 


Burtincton, Ia.—The Keith Manu- 
facturing Company has begun erection 
of sheet iron stamping. works. 


Crepar Rapips, [A—The A. F. Schultz 
Company, 1102 South Third Street, has 
the sheet metal work contract for Paro- 
chial school. 

Louis Rapik, of the Grissell Cornice 
Works, 614 South First Street, has let 
the contract for $6,000 residence. 

Davenport, [IA.—The Round Oak 
Heating Company, 314 East Third 
Street, has warm air heating contract 
for residence of C. C. Cahill. 


The Hawkeye Tin Shop, 209 South 
First Street, East, has warm air heating 
contract for residence of Fred Bokorney. 

Tutsa, Oxta.—The Nu-Way Furnace 
Company, 201 North Denver Street, has 
the warm air heating contract for apart- 
ment building of Mrs. E. W. Richey 
and residence of G. H. Anderson. 

Oaxktanp, Cat.—Feary & Moll, 1075 

Fortieth Street, has the sheet metal con- 
tract for cottages at West Oakland Or- 
phans’ Home. 
’ San Francisco, Cat.—John J. Deluc- 
chi, 1526 Powell Street, has the sheet 
metal contract for $61,000 residence of 
Mr. Goldocchi. 

BurBank, Cat.—The Burbank. Sheet 
Metal Works has the sheet metal con- 
tract for cafeteria building at John Muir 
Junior High School. 

Los ANGELES, Cat.—The Active Sheet 
Metal Works has been incorporated with 
capital of $10,000 by Joe Bernstein, Mor- 
ris Wakcher and Charles Beregan. 

Beverty Hiris, Car.—J. W. Ford has 
engaged in business at 1124 Santa Mon- 
ica Boulevard as Sealtite Metal Weather 
Strip Company. 

MANHATTAN, 


Kas.—The Manhattan 


Sheet Metal Company has the sheet met- 
al contract for garage of Manhat‘an 
Motor Company. 

Wicuita, Kas.—The Davidson Metal 
Works, 701 N. Main Street, has the 
sheet metal contract, and the Hero Fur- 
nace Company, 551 West Douglas, the 


warm air heating contract for residence 
of T. R. Ingrin. 


Ox.tanHoma City, Oxita.—C, C. Cooke 
& Company, 720 West Second Street, 
has the sheet metal and roofing contract 
for theater and office building of Mid- 
west Enterprise Company. 


Huntincton, W. Va.—W. M. John- 
son, 630 Eighth Avenue, has the sheet 
metal, roofing, heating and plumbing con- 
tract for addition to Chesapeake & Ohio 
Railway Company hospital. 

WuHeaton, Itt.—The Wheaton Sheet 
Metal Works are finding business good 
in repair work. H. M. Rieser, one of 
the Rieser brothers who operate this 
shop, finds the city experiencing a steady 
natural growth, although real estate spec- 
ulative dwellings are a drug on the mar- 
ket. F. T. McCabe operates the sheet 
metal end of this business and is well 
able to keep his facilities and men busy. 


West -Cuicaco, Itt.—F. A. Goetz of 
the hardware business of that mame is 
concentrating mainly on sheet metal work 
at present. He finds very little building 
going on in his town at the present time. 
Removal of one or two large manufac- 
turing plants has caused a slight setback 
in the growth of the city. Mr. Goetz 
sees a material tightening up by mer- 
chants of credit allowances to customers. 

St. CuHares, Irn.—A. H. Borman, 
who opera‘es a combination hardware, 
warm air heating and sheet metal shop, 
is finding no difficulty in keeping his men 
and facilities fully occupied. He is 
already working on his third carload of 
warm air furnaces since the first of the 
year and sees no let-up in business. His 
sheet metal shop and hardware store are 
equally busy. He attributes this to the 
fact that he has built customer confidence 
by maintaining complete stocks of every 
line, and as a result his concern over the 
progress of the chain store is nil. 

Geneva, Int.—W. H. Smith of the 
sheet metal shop which bears his name 
is. working steadily, concentrating .on 
sheet metal work almost exclusively. Mr. 
Smith recently completed some fine sheet 
metal guttering and downspouting and 
ornamental sheet metal work on the Kane 
County Courthouse at Geneva and is now 
working on a similar job of considerable 
proportions on the State School for 
Girls located at Geneva. 





BANK CREDIT 
(Concluded from Page 92) 
The current debts, of course, 
should be much less than the quick 
assets. The bank balance should at 


‘least be fair and a.good daily aver- 


age should be kept. Under such 
conditions, a man is ready to bor- 
row, and the barik must come across 
or tell the reason why it won’t. A 
man should establish a line of credit 
at his bank and should use it once 
in a while, even though it is not 
actually needed. The reason for this 
is that it establishes confidence, and 
secondly the practice once begun, 


will ensure that the desired money 
will be available without delay when 
actually needed in a time of stress. 


Borrowing to Discount Bills 
a Good Practice 


It is usual to tell the bank just 
what use is to be made of the money 
borrowed. ._ There is no argument 
better or more clinching than that 
of borrowing to discount one’s bills 
so as to maintain good credit in the 
buying market. There are other 
good reasons for borrowing, too. 
Buying supplies in a rising market, 
or borrowing for payrolls on good 
contract, for example. Borrowing 
to discount invoices isthe best prac- 
tice known. It establishes credit at 
both bank and market, and pays a 
profit besides ; for the discount taken 
is usually 2 per cent in 10 days, 
while the loan costs only % of 1 
per cent a month. - 

Every business man should make 
a practice of borrowing for several 
reasons, not the least of .which is 


’ the fact that it vindicates his own 


self-respect, making him feel a real 
merchant, as well as demanding rec- 
ognition of the fact from his bank. 
When such assistance is judiciously 
employed, it is not uncommon to 
hear a successful man say that the 
bank helped greatly to bring him 
success. 

Under present business practices, 
when trade acceptances are coming 
more into use, it is as well to start 
a bank credit then under the system 
of individual notes. When giving 
notes, by the way, the business man 
should see to it that his own name 
be taken alone, without endorse- 
ment. 





Father of Charles Siebert Dies 
In St. Paul, Minnesota 


G, Siebert, father of Charles Sie- 
bert, manager of Barnes Metal 
Products Company, Chicago, Illi- 
nois, passed away at his home in St. 
Paul, Minnesota, early this week. 

Charles Siebert left immediately 
for his father’s home and is not ex- 
pected back for a week or so. 
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Export: The Armco 


THE ARMCO INGOT IRON SHOPS 





Coulianta a ae a aden nal 


They use 
rust-resisting PURE IRON 


The shops that display the sign shown above 
are good places to know when there’s sheet 


work to be done. 


These shops use ARMCO Ingot Iron... un- 
equalled for resisting rust because it is the 
purest iron made. More expensive metals 
are needless luxuries and less enduring ones 
false economies. 

Se when you have the job done with ARMCO 
Ingot Iron, you can be sure of years of care- 
free, low-cost service from sheet metal work. 


THE AMERICAN ROLLING MILL COMPANY 


Executive Offices: Middletown, Ohio 
Corp. Cable Address: “Armee — Middletown" 





ARTISAN 





























National advertising for shops 


with the ARMCO Ingot Iron sign 


ERE is the advertisement 
that appeared in a recent 
issue of The Saturday Evening 
Post. More than three million 
readers saw it. 


It backs up the Ingot Iron 
Shops. Members of this group 








DISTRIBUTORS 





ingot iron 


PRODUCTS 




















not only have the advantage of 
good material, but the support 
of advertisements of this 


type. 


Ask about the Ingot Iron Shop 
plan and learn how it will make 
more money for you. 


THE ARMCO DISTRIBUTORS’ ASSOCIATION OF AMERICA 


Executive Offices: MIDDLETOWN, OHIO 





When writing mention AMERICAN ARTISAN—Thank you!- 
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RANDOM NOTES 
AND SKETCHES 





I had a very nice visit with Al 
Kundee, heating engineer of the 
Premier Warm Air Heater Com- 
pany, on Wednesday of this week. 
I met Al in Batavia, Illinois, under 
rather unusual circumstances. By 
“unusual” I don’t mean anything 
illegal in the commonly accepted 
sense of the word. That is to say, 
he was not in a “speakeasy.” He 
was driving his new Oakland across 
the bridge when he suddenly re- 
membered that he had business on 
the west side of the river instead 
of the east, which direction he was 
proceeding as the confusing thought 
occurred to him. Unfortunately for 
Al, a speed cop happened along just 
at the moment when he was com- 
mitting that indiscretion. How Al 
pacified the cop I have no means of 
knowing, but he certainly got away 
with it somehow, as his fame of 
mind was such that he bought me 
an appetizing dinner immediately 
thereafter. Al sure has a way of 
handling speed cops. It must be his 
Well, be that as it 
may, I sure enjoyed that dinner 


good looks. 


anyway. 
ee 

Two small boys, staring in a bar- 
ber shop window in _ London, 
earnestly looked on as the barber 
went over his customer’s hair with 
a singeing torch. 

“Blimey, Bill,” one of them 
ejaculated, “he’s lookin’ for ’em wiv 
a light!” 

* *K ok 

The society leader placed herself 
in the chair as directed and sub- 
mitted to the blindfolding. The com- 
mittee stood about awaiting the 
great moment. With an air of con- 
fidence the Chief of Laboratory 
Tests lighted a cigarette and held it 
under the lady’s nostrils. 

“Do you get it?” he asked. 

“Yes,” she smiled. 





BY 
SIDNEY ARNOLD 








“Tell me then, what is it?” 


“You can’t fool me,” she re- 
plied sweetly. “It’s the paperhang- 
er’s pipe.” 

* * * 

“So you asked Geraldine to 
marry you?” asked one man of the 
other. 

“Yes, but I didn’t have any luck,” 
replied his friend. “She asked me 
if I had any prospects.” 

“Why didn’t vou tell her about 
your rich uncle?” 

“T did, hang it all! 


my aunt now.” 
* * & 


Geraldine’s 


“Aha!” screamed the villian, 
“where are you taking the papers?” 

“T am taking them to the black- 
smith’s,” retorted the hero. 


“Aha! You are having them 
forged ?” 
“No! I am having them filed.” 


* * 


“You’ve heard what the last 
witness said,” persisted the counsel, 
and yet your evidence is to the con- 
trary. Am I to infer that ~ you 
doubt her veracity ?” 

The polite young’man in the per- 
son of Al Kundee waved a depre- 
cating hand. 

“Not at all,” he replied. “I mere- 
ly wish to make it clear what a liar 
I am if she’s speaking the truth.” 




















On the first day of the second 
semester in school the little boys 
took their seats and waited until 
the teacher came down among them 
to get their names. The first one to 
whom she came replied that his 
name was Si. 


“No,” the teacher corrected, “you 
musn’t say Si. Say Silas.” 


Next she came to one who said 
his name was Tom. 


“No,” the teacher said impres- 
sively, it’s Thomas.” 

“And now, little boy,’ she in- 
quired of a lad in the end row, 
“what is your name?” 

“Jackass,” responded the bright 
lad. 


* *« * 
. 


“Clothes give a man a lot of con- 
fidence.” 

“Yes, they certainly do. I goa 
lot of places with them that I[ 
wouldn’t go without them.” 

* -* * 


I shad the honor of a visit from 
my friend, J. C. Miles, Vice-Presi- 
dent of the Warm Air Furnace 
Company, Cleveland, Ohio, on 
Thursday afternoon of this week. 
He was on his way back from a 
trip to Milwaukee. Jimmy says 
there'll be no vacation for him this 
year, but I think he was only kid- 
ding. He sure is full of “pep.” 


° * *k x 


Now that Jack Stowell is mar- 
ried, here is a sample of what he is 
up against: 

“Grocery butter is so unsatisfac- 
tory, dear,” said his bride, “I have 
decided today that we would make 
our own.” 

“Oh, did you!” said Jack. 

“Yes, I bought a churn and or- 
dered buttermilk to be left regu- 
larly. Won’t it be nice to have 
really fresh butter?” 
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Inspecting 





STEEL Careful inspection of the surface of every sheet that leaves the 
SHEETS plant is one of the safeguards which assures users the perfectly 
finished and uniform sheets which bear the Inland Trademark. 


INLAND &%° STEEL 
SHEETS : 


Scientific research, cooperation with: sheet steel 
users, and rigid inspection enable Inland to employ 
its experience and control of production to bring 
the highest degree of satisfaction to its customers. a 
Coordination of customers’ needs with mill facili- vie 
ties enables us to secure the proper treatment for 
every order. We know that the ultimate service the 

sheet is to render’ is the determining factor when 

chemistry, annealing, pickling, cold rolling and 

other features are specified. In addition to inspec- 

tion by sight, the inspectors make careful tests of Es 
chemical and physical properties of the steel. Only 4 | 
satisfactory sheets are shipped. The result is a | 
workable sheet, suitable to your needs. Send for 


our booklet. Copperiitloy. 


Contributing Member Sheet Steel Trade Extension Committee. 


INLAND STEEL COMPANY 






























Branch Wor ks 


Offfest Chicago Heiss 
Milwaukee 08 South Dearborn Street aay - 
St. Louis Milwaukee 


Wisconsin 


St. Paul 


o— 


Chicago 





em 
f SHEETS BARS PLATES SHAPES RAILS TRACK ACCESSORIES RIVETS BILLETS \ 
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Steel Profits Record, Like Output 


Second Quarter Reports to Be Peacetime Best, with Third Quarter Opening Well 
—Heavy Steel Shipments Easier--Rails More Active 


INANCIAL statements to be 

issued shortly by steel produc- 
ers will reveal, it seems certain, the 
best second quarter earnings since 
the war and will round out a record 
peace-time first half year. 

Though the new quarter is scarce- 
ly under way, the adjustments to 
the season both in production and 
in price have been so gentle that the 
industry is sanguine also of an un- 
precedented third quarter. 

With freight car builders in posi- 
tion to maintain their present rate 
of buying into October, building 


steel requirements sustained and an ~ 


unusual volume of summer. busi- 
ness emanating from the general 
manufacturing trade, it apparently 
would necessitate only a normal 
summer demand for the automo- 


tive industry to make good this-ex- - 


pectation as regards production. 
July auto output undoubtedly will 
be a record for the-month, and 
optimism over the third quarter is 
distinctly higher at Detroit. 


he setup facing steel production 
is, however, radically different from 
a year ago. In 1928 third quarter 
output slightly exceeded the second. 
Ingot production rose in July—the 
first time since 1919 that July in- 
creased over June—and culminated 
in a new high in October. 

This year July ingot output is 
expected to show a loss from June, 
though probably not over 10 per 
cent, and there is no expectation of 
the third quarter. exceeding the 
second. But the ingot rate can de- 
cline 18 per cent from the second 
quarter and still top the third quar- 
ter of last year. 

New pig iron business is steady 
rather than brisk at Pittsburgh with 
most orders for limited tonnages. 
Considerable iron remains to be 
placed for third quarter. Purchases 
by some melters represent only a 
portion of their third quarter _re- 
quirements, possibilities of an easier 


market later prompting partial cov- 
erage at this time. 

Producers see some tightness in 
supplies, especially foundry grades, 
as steelworks furnaces are heavily 
engaged for their own needs. Ship- 
ments are holding up well. 

Valley prices are steady, although 
competition leads to shading occa- 
sionally for delivery to this district. 
No developments are reported on 
recent inquiries for several nearby 
points. 

More active buying of northern 
pig iron is reported at Chicago, as 
many of the smaller buyers have 
entered the market for third quar- 
ter. Deliveries are close to June 
shipments and. are ahead of the 
similar period in July last year. De- 
clines in the automotive and build- 
ing lines affect the melt, but rail- 
road supply manufacturers are more 
active. 

Southern iron is moving into cen- 
tral and northern Indiana at $14 
and $14.50, base, Birmingham. The 
customary southern iron shipments 
of 2,500 to 3,000 tons monthly are 
being made to this district. - Five 
hundred tons of southern were sold 
in Freeport, III. 


Southern furnaces have booked 
fairly good orders for third quarter 
at $14.50, base, Birmingham. 

Shipments are better, and little 
foundry iron is going to surplus 
stock. So far no interference has 
arisen against the plan of reducing 
rail and water freight rates to Bal- 
timore, Philadelphia, New York 
and Boston. Production is steady. 


Lead and antimony prices de-. 


clined in the past week, while tin 
quotations advanced about 114 cents 
to the highest level since early in 
April. The swift change in tin was 
due to news from London of the 
formation of Tin Producers’ Asso- 
ciation. 

Copper and zinc prices have been 


» unchanged and buying unusually 


light. Brass and copper rolling mills 
continue active, operating at higher 
than seasonal rates. Prices of: prod- 
ucts have been unchanged since 
early April. 
Copper 

The increase in stocks of coppe 
during June was surprisingly small. 
The total gain in blister and refined 
was 1,980 tons, to an aggregate of 
334,621 tons. Continued large do- 
mestic deliveries were responsible 
on the one hand, and curtailment 
of blister output-on the other, for 
these comparatively strong statis- 
tics. Refined stocks alone increased 
nearly 13,000 tons to a total of 
83,140 tons, the largest in more 
than a year. 
Zine 

Prime western sales remain ex- 
tremely quiet and prices steady. 
Some producers ask 6.70c East St. 
Louis, while most of them ask 
6.80c. A little metal can be had 
from dealers at lower prices. The 
ore market is unchanged at $44 a 
ton. 
Tin ~ 

The organization of the new as- 
sociation in London, soon after the 
formation of the British-American 
Tin Corp., lends support to the 
bulls in the tin market. Some trad- 
ers, however, think prices have 
gone up too rapidly to be in sound 
position. The British-American cor- 
poration may trade in tin in such a 
way as to support the market, prob- 
ably through acquiring and holding 
stocks over a long period, but the 
newer body, which is simply a trade 
association that aims to include all 
producers, has no definite plans. 
Buying of tin here has gone well 
into the future, mostly for autumn 
deliveries. 
Lead 

~The cut of 15 points in prices 
during the past week was a surprise 
to the trade. It was caused by low 
prices in London. Buying is mod- 
erate and mostly for-July shipment. 
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6 
We recommend and install 


Anaconda Sheet Copper 


exclusively” 

















The Lensings and their 
sed Sheet Metal Sho pin Oak F Re 


ll. Left to right: py Pent Oo 
Lensing, President of the firm; ns Nad 
Lensing. 





IR over twenty-five years A. W. Lensing, 

Inc., Oak Park, Ill., have been doing quality 
sheet metal work in Chicago’s west suburban area. 
Working exclusively with Anaconda Copper, their 
business has grown to such proportions that they 
are now one of the largest and best known sheet 
metal firms in this section. Mr. A. W. Lensing, 
President, tells in a few words why they handle 
Anaconda and how its recognized quality and 
durability has helped in their business success:— 


“For over twenty-five years we have been do- 
ing quality work, knowing full well that one: 

quality job would turn several others our 
way. This has been especially true in copper 
sheet metal work. For some time we have 
been recommending and installing Anaconda 
Sheet Copper exclusively, and we note with 
pleasure that these installations not only stay 
sold but help to sell other jobs.” 


... says A. W. Lensing, 
Sheet Metal Contractor, 
Oak Park, Illinois... . 


Moreland Lutheran Church, Oak Park, 

* IL Gutters, rain-pipes, flashings, — 

leys and roof decks are Anaconda 

r, fama 7 ed 4 installed by A. W. 
Inc., Oak Park. 


Anaconda Copper is manufactured with the high- 
est metallurgical skill by the world’s largest and 
most experienced producers of Copper, Brass and 
Bronze. Its uniform quality and workability are 
due to the scrupulous care given to every stage of 
manufacture from mine to finished product. 


Stocks in forms of rolls, Economy Strips and clean, 
flat sheets of uniform gauge are maintained by lead- 
ing distributors, assuring prompt deliveries in all 
parts of the United States. The American Brass 
Company, General Offices: Waterbury, Conn. 


. Offices and Agencies in Principal Cities. 


Sheet Metal Work of 


ANACONDA COPPER 





Look for the name ANACONDA in every sheet and strip. Leading Supply Houses carry it. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 





AMERICAN ARTISAN is the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly 


Note: These Prices Are Chicago 
Warehouse Prices of Metal, to 
Which Must Be Added Freight 
to Cities Outside of Chicago. 





METALS 





PIG IRON 
Chicago Fdy., 
No. 2 ° 
Southern Fay. We, B.iccecce BE Gl 


Lake Superior Charcoal 
Malieable ... 


FIRST QUALITY BRIGHT 
CHARCOAL TIN PLATES 


eeeteereeseere 


Ic 20x28 112 sheets ..$22 50 
Ix 20x28 ...00- 60 
(xx 20x28 56 sheets.... 14 60 

B0ZZ8 cccccccccecs 60 





xxx 
TXXXX 20x28 ....seeeceees 17 00 
TERNE PLATES 


Per 
20x28, 40-lb. 112 sheets $26 7 70 
20x28, 40-Ib. 112 sheets 29 70 
20x28, 25-lb. 112 sheets 32 20 
IX 20x28, 25-lb. 112 sheets 26 20 
20x28, 20-lb. 112 sheets 20 26 
20x28, 20-lb. 112 sheets 238 00 


“ARMCO” INGOT IRON PLATES 
No. 8 ga.—100 Ibs. ........$4 16 
8/16 in.—100 Ibs. ......+006 4 06 
% im.—100 Ibs.........eeeee 8 86 
COKE PLATES 

k 80 Ibs., base, 20x28 $12 60 
Cokes, 90 Ibs., base, 20x28 12 20 
Cokes, 100 Ibs., base, 20x28 12 40 


107 Ibs., base, IC 
cccccccesees «+» 12 76 


20x. eecsecsccceresese 14 76 
Cokes, 155 Ibs., ‘pase, 2X," 


66 sheets ......e.00ss 8 60 
Cokes, 175 lbs., base 3x, 
66 sheets .... ‘. 9 36 
Cokes, 195 ibs., base 4X, 
GS aSetS .occrcaccncscs 10 36 
BLUE 
10 cove 8 


Base 100 Ibs. 
“armco” 10 ga..per 100 Ibs. 4 16 
ONE PASS Bis BOLLED 


No. 18-20 ....+- per 100 Ibs. " 4 
No. 22 ...+5 per 100 lbs. 

No. 24 ... -»per 100 Ibe. ‘ o8 
No. 26 ....0- ..per 100 Ibs. 4 16 
No. 27 ..0.+5 -»-per 100 lbs. 4 20 
NO. 28. ..cccoese per 100 Ibs. 4 30 
Mo. 29 wseovsces per 100 Ibs. 4 45 
We. 80: cccscese per 100 Ibs. 4 66 


-per 100 Ibs. $6 16 


“armco” 24... 





GALVANIZED 
per 100 Ibs. $4 40 
per 100 Ibs. 65 
per 100 Ibs. 4 70 
per 100 lbs. 4 76 
per 100 lbs. 4 90 
per 100 Ibs. 5 15 
eteecueee per 100lbs. 5 26 
per 100 Ibs. 5 40 
per 100 Ibs. 6 80 
BAR SOLDER 
Warranted 50-50 per 100 Ibs. $31 26 
O6-B8 25s vs neeces per 100 lbs. 30 61 
GB-B5 6 occée wane per 100lbs. 29 26 
Plumbers’ ..... per 100lbs. 27 26 
ZINC 
erp PCa rr re $ 7 35 
SHEET ZINC 
Cask Lots (600 OD sos 2500 ORD 76 
Gheet Lots ........ 0066905 12 76 
BRASS 
Sheets, Chicago base ‘sees Sie 
DERE BRNO po i6 F-60600 v ceetanée 
Tubing, brazed, Chicago base Ht 
SE MD; eeb'>n ain cae has soa0 0%ec 
Tubing, aenen Chicago 
REED. obs cuba cebhetacs oe ++ - 29%0 
DETTE. BABS. 60k occ ccaecavocseus 28%ec 





ee erry ree 21%¢ 
COPPER 
Sheets, Chicago base ....... 27%c 
gE ret eee ae 26%c 
Tubing, seamless, Chicago 
DOGD vance cntvisarrvctssss 30%e 
SES WORD ~6 64% tise vaonabene oa 9Ke 


Wire, plain rd., 8 B. & S. Ga. 


and heavier 26%e 


Cee eer eeewene 


LEAD 
py eg) aR earners $7 62 
RE GA b.6 > on Glee ae ieee ae 8 60 
TIN 
Se Ree per 100 lbs. $53 00 
Pag TA 0k Sees per 100 lbs. 52 00 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 
ASBESTOS 
Paper up to 1/16......6c per ib. 
Roll board ........ -7%ec per Ib. 
Mill board 8/32 m4 i, 7c per Ib. 
Corrugated Pa 50 
aq. ft. to rol yo. .86 00 per roll 


BRUSHES 


Furnace = Cleaning 
Bristle with handle each $0 76 


Flue Cleaning 
Seoul onty, @ach ....eeee- 1 36 


CEMENT, FURNACE 
American Seal, 6-lb. cans, net $ 46 
American Seal, 10-lb. cans, net 86 


American Seal, 25-Ib. cana. net 3 26 
Pecora ......-..per 100 Ibs. 7 60 


CHIMNEY TOPS 
Adams’ 
Wt. Doz. 


Price Dos. 

4 im....+00+-21 Ibs......++-$11 00 
6 im...ceeee ed 60 
13 50 

5 00 

16 60 
oc 





coos 36 00 
CLINKER TONGS 
Bach sabes esehesdededoncacuee 60 
CLIPS 


94 tm. 2225410 Ibs.. 22: 


Damper 
oe Steet, with tail 


Rivet 


3 Ib. and heavier....per lb. 40c 
2% Ib. Ib. 

2 = Ib. 
1% Ib. 
1-2 


eeeeeeeeeeeeeeee bc 





CORNICE BRAKES 


Gitsage Steel Bending 
Nos. errs 
CUT-OFFS 
ote plain, round or cor. rd. 


33 BOURSO cccccovccceccccccceed 


DAMPERS 
Yankee Hot Air 


7 InCh, GOB. .ccccccvecccserGl OO 
BS IMO, GOS. ce vccccccsode -. 2 20 
9 moh, GOS.2.cccccccsecs -. 2 60 
err Te -» 2 80 
Be es Os 0c even dcveaabe 3 60 
14 inch, doz....... penkeoas - 5 00 


ADAMS No. 1 CHECK 
Check and gga Complete 


8 inch, GROD.cciccccscccses 3 OO 
9 inch, a ceeneeeecvccese S BB 
End C 
8 inch, each.........es- oor 1 60 
9 inch, each......... coccse & OB 
Co 
8 inch, each........... cope, BO 
9 inch, each..........cee00% 65 

No. 2 CHECK 
8 inch, each.......eseeeee- 1 00 
9 inch, each.......... oscce b OO 

Disc. on Adams No. 1 
o. 2 Check 

Smoke Pipe 
7 tmch, GOS....cccee gvecehane Ps 
8 inch, doz....... neo ve 
9: TRO, GOR. av cvicacs ces @ 
RG. SO Aad ade 60 tans daous 6 00 


.€-inch 


Adams’ Sheet Metal 


T MOR) GOBccccdceccccte ++-$1 60 
8 inch, GOB. ccccccccccccsies SOO 
9 inch, GOS...ccccccccccccee 3 OO 
10 IMOR, GOB... cccecccccccecee Be 
12 inch, TN ee ae a 3 50 
14 inch, doz........ oocvssece @ ON 


EAVES TROUGH 


Galv. Crimpedge, crated. .75-10% 
Zinc, “Barnes” ........000++-60% 


ELBOWS 
Conductor Pipe 
Galv. plain or corrugated, 
round fiat Crimp, 
28 Gauge ...cecccccesesess 60% 
26 Gauwe ...ccecccccesese es 4b% 
24 Gauge ....cccccccceseeselb% 


Galv. Terne Steel 
Plain Rd. and Rd. Corr.: 
28 Ga. 


@eeeeeeeeeeeevee . osu 
26 erreeree rer rrr erry | | 
84 GO. ccccccccccccccccceselb% 


Square Corrugated 
No. 28 Gauge nogesess 5500 
26 Gauge ... 

Portico Elbows 
Standard Gauge Conductor Pipe, 


ren or corrugated. 
chavadodcoesteee 


nested 
Nested SoHd ....050000-70 &E 


Sq. Corr., A. & B. & Octagon 
SE GAs. acto ccvedivccoccess Oh 





errr rere reer |) 


BE GR. coccccccsccccccccccsSeee 
Portico 

” - * 

1”, 1%", 1% seeeececeeeee ABM 
Copper 

16 oz., all designs.........40% 
Zinc— 

All stylO® 2. .cccecevceree 60% 


ELBOWS—Stove Pipe 


1-plece Corrugated. Uniform Blue 
“Milcor”’ No. 28 Gauge. Doz. 
6-inch Coeccccrdssdesevccdesven 15 
6-inch 
71-inch 


eeeeeeeeeseeeeeeseeese 16 


Special Corrugated 
Coccovesceccdvececeseen 00 


eeeeeeseeeeeeeeeesese 1 60 


6-inch 
7-inch 


Adjustable—Uniform Blue 
“Milcor” No. 28 Gauge. Uaiform 


Blue. 
6-inch 


Tope Taek ee eee 60 
COCO SETHE SETHE EEE 5 


7-ineh ee eeeeeeeseeeeeeseeee 0 
WOOD FACES—60% off list. 


726-6-12%% (100 rods)...$28 68 
1948-6-14%% (100 rods)... 43 62 


FILES AND RASPS 


Heller’s (American) ......50-10% 
AMETICAND 2... ceeceseee 60-10% 
Arcade eee 60% 
—- Diamond 60 


Bag 

Great Western ....... e< 
Kearney & Foot........++++-60 
McClellan ....ccccccccecceeee 60 
Nicholson KsccccdccccccecsecslOe 
Simonds 







eoeccecsesesesesses COG 


FIRE POTS 
Geo. W. Diener Mfg. Ge. ma 
No. 02 Gasoline Torch, 1 
QEe as vecccccccccccesons 13 
No. 9250, Kerosene, “or 
Gasoline Torch, 1 qt... 6 66 
No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 11 26 
No. 16 A ge yf Furn. 
Round tank, 1 gal..... 10 1 
es 21 Gas Soldering Fur- ae 
No. up Automatic Gas 
Soldering Furnace .... 16 6@ 


GALVANIZED WARE 


Pails (Galv. after maée), 
10 -qt. pecbenessabvessceséeOl ee 


i ~4 (Galv. after made). 


eeeeereeeeeeeseree ™ 


No. 2 eee reeset eceseceese 


Single Stren vt 
+ nto sony ce oT 


Single Strength, B, all 
brackets .....ccccceeeee ese 8T% 


Double Strength, A, all 
brack 


ets sta Sigs peg 


«+.87% 


HANGERS 


Conductor Pipe 


Milcor Perfection Wire.....35% 
potiors Triplex Wire.......10% 


Milcor Steel (galv. after 
forming) from List......50% 


Milcor Selfiock B. T. Wire, 
BB caccccvcccvcccceccc tO 


HOOKS 
Conductor 


“Direct Drive” 
Iron for wood z 


rnc. .16% 


HUMIDIFIER 
“Front-Rank,” Autematic 
In single lots...........++-60® 
In lots of 10 or more....50-6% 
In lots of 26 or more...60-10% 
Vapor pans, etc., each.....60% 


Stove Cover 
Coppered ........per gre. $6 00 
Alaska ..........-per gro. 4 8 


MALLETS 
Tinners 
Hickory .........per doz. $3 38 
MITRES 


Galvanized steel mitres 


28 Ga. 
26 Ga. 


teecereeeccrenees se SO-80 
NAILS 


Cut Steel, base ............$4 06 


Wire 
Common ...ccccccseccccecSS 10 
Cement Coated .........3 


(Continued on page 112) 
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MASHALLTOWN 


Rotary Throatless Shears 


eget three moving Parts—takes sheets of unlimited 
width and up to % inch gauge. 

Cuts curves in any direction—straight—circular or any 
irregular shape desired. 

Easy to operate—hand or power—nothing 
to get out of order—a speedy worker and 
the shear keeps sharp even after months 
of hard use. 


PA 


Other 
MARSHALLTOWN 





Plain Round 
















Machines 
No, 18 HAND 
POWER 
THROATLESS 
SHEARS—FOR 
EVERY SHOP 


PLATE 
BENDING 
ROLLS 





The No. 10 
Marshalltown 
Throatless 
Shear in 
action 


PRESSURE 
GAUGES 


SPLITTING 
SHEARS 


NEVER MADE WITHOUT THIS 


oe 





BEVEL SHEARS 
PUNCH 
PRESSES, ETC, 














Write to 
~~ AA 


Complete 
catalog 
MARSHALLTOWN MANUFACTURING CO. 

MARSHALLTOWN, IOWA 








Quality and Service Made ’em Famous 







Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


NEW DIECKMANN 


MODEL, | | Elbows and Shoes 
CHICAGO ELBOW MACHINE} | |... the standard of the market 


NOW READY FOR SHIPMENT . . ‘ 
sisi san salen mepenanatane and always give satisfaction 














Send for new catalogue 26 showing complete line 


MAPLEWOOD MACHINERY CO. The Ferdinand Dieckmann Co. 


2634 FULLERTON AVE. P. O. Station B, Cincinnati, O. 
CHICAGO, ILL. 








aaaeteeneennemeniomamentennt 








I CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 


THE BEST BRAKE 
FOR ALL PUR- 
POSES: Most Dur- 
able, Easiest Oper- 
ated, Low in Price. 
Made in All Lengths 
and to Bend All 
* Gauges of Metal. 
eS, Over 25,000 in use. 




















WRITE FOR 
PARTICULARS 
Not made lighter than 
— & KRUMP MFG. CO., 7404 Leomis Street, CHICAGO ‘28 ga. or 16 oz. copper 














When writing mention AMERICAN ARTISAN—Thank you! 
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Burgess Soldering Furnace Co. — 


Cc 
Central Alloy Steel Corp....... on 
Chicago Furnace Supply Co.... 84 
Cleveland Castings Pattern 
GOs. a's + He iT WA SEE eo Omen 113 
Connors Paint Co., Wm....... a 
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Hart & Cooley Co............. 87 
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Howes Co., S. M be ah hws bew weve 86 
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Meyer Furnace Co............. 99 
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Py Ms i ee ak ad sce vs emne 118 
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Preferred Oil Burners, Inc.... 90 
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Markets--Continued from Page 110 


PASTE 

Asbestos Dry Paste: 
200-1b. barrel ..........-$14 00 
100-lb. barrel ........... 7 60 
50-Ib. pail ......ceeeee- 4 36 
20-1D: DO cencccrcicdodea & Se 
eo ee Cree. 66 
2%-lb. cartons ..... See 26 


POKERS, FURNACE 
+-$0 76 


POKERS, STOVE 


Nickel Plated, coil handles, 

DOP GOR... cs vccvcccccsveae ea 4m 
W’r’t Steel, str’t or bent, 

GO OM. 6d Shcicctatdcee OO 88 


PIPE 
Conductor 
Cor. Rd., Plain Rd., or Sq. 


Galvanized 


Crated and nested (all 

SAUCES) 22. eecceees ++ 16-7 
Crated and not nested 

(all gauges) .........76+24%4% 


Furnace Pipe 
Double Wall Pipe and 
Fittings ....... «2-250 & 10% 
Single all Pipe, Round 
Galvanized Pipe ....50&10% 
Galvanized and Tin Fit- 
CO wha cvcandceresua 50 & 10% 
Lead 


Per 100 Ibs. ...........-$12 50 


Stove Pipe 
“Milcor” “Titelock” Uniform Blue 


Stove 
28 gauge, & inch U. C. 
oe SbSb 6a eeeae ees: BOO 


ae a 6 inch U, C. 
a . CX ite sinosse> ip 12 00 
au nc 
; eee ververeeererres OL 
0 gau ne . 
nest Fr, eececccees 10 26 


aa gau e 6 inch U. C. 

est sols de buceaen 559" ae ee 
a0" ga , "7? inch U. C. 

est af Sad ie tek vas ce ee 


T-Joint Made up 
6-inch, 28 ga....per dom $s 40 


All 
No. 11, all styles ........+..60% 


PULLEYS 


Furnace — +--per doz. $0 He 
-per gro. 8 6 

Furnace Screw ‘(ibamaen 

awentaesaser cs DOe GSB, 7 


PUTTY 


Commercial Putty, 100-Ib. 
Ki oxi 4th eee 
¢ ADRANTS 

Malleable Iron Damper......10% 


REDUCERS—Oval Stove Pipe 


ra Per Doz. 
7—6, 28-gauge, 1 doz. in 
COUUNR so vk e's eee os benca see oe 


REGISTERS AND BORDERS 


Baseboard, Floor and Wall 


Cnet AOR, cd dcnckisseneciacse 
Steel and Semi. Steel 00000 238% 
Baseboard, 1 piece .....33%-20 
Baseboard, 2 piece ........383% 
eee errr re 
Adjustable Ceiling berets, % 


Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14......33%% 

Large fare 3 Faces—Cast, 
14x14 to 38x42 

Large Regiater ti 
1axi4 to 88x42 .........--60% 


Ventila: Register 


“Sete ce BA 


Smal pai 30 
m. per Ri cavkenunhe 
Large, per pair .......... 60 


eee eeereenee 


RIDGE ROLL 


Galv., Plain Ridge Roll, 
D'AIA wn ccccececesecee  I6-16-5% 


Galv., Plain Ridge Roll 
OURUON ondsdcctcvécesanes Ome 


SCREWS 
Sheet Metal 


7, %x%, per gross ......$0 63 
No. 10, %x3/16, per gross 68 
No. 14, %x%, per gross.. aD 


SHEARS, TINNERS’ 
& MACHINISTS’ 
VIKING 22. cceeseecrcceeeeee $22 08 
Lennox Throatless 
Ne. BO. cc scees ererrTseer: 4. | 
Shear blades ..........+...10% 
(ft. o. b. Marshalltown, Iewa) 


SHIELDS, ADJUSTABLE 
RADIATOR 


11” to 17”....30% 
14” to 24”... .80% 
35” to 65”....30% 


No. 1 “Gem” 
No. 2 “Gem” 
No. 8 “Gem” 


Galv. 28 Gauge, Plain or cor- 
rugated round flat crimp. .60% 
26 gauge round flat crimp..46% 
24 gauge round flat crimp..16% 
SNIPS, TINNERS 


Clover Leaf ...........40 & 10% 
National ...............40 & 10% 
Dime ek os on nced ies ase ae 
MAGNET g cadecccccvccveqcncoe sNeOt 


SQUARES 


Steel and Iron ..............Net 
(Add for bluing $3 per doz. net) 
ee. ETT EPS ELE 
Try cdbanivieneccce see 
Try and Bevel .............Net 
Try and Mitre .............Net 
Fox’s ...ce++++-++-per doz. $6 006 


Winterbettom’s ............-.10% 


STOPPERS, FLUE 


Common ..........per doz. $1 10 
Gem, No. 1 ........per doz. 1 10 
Gem, flat, No. 3....per doz. 1 66 


VENTILATORS 


Standard .............+.30 to 40% 


WIRE ° 


Black annealed wire, No. 9, 
per 100 Ibs. .......i...+.$8 30 


Galvanized barb wire, per 

R00 TRS. ccs pedocvncetives 8 06 
Cattle Wire—galvanized catch 

weight spool, per 100 lbs.. 3 8¢@ 
Galvanized Plain Wire, Ne. 

9, per 100 Ibs. .......... 8 26 
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Josepu T. RYERSON & SON tn. 
Chicage Milwaukee Jersey Clty Boston Detroit St.Louis Cincinnati Cleveland Sufale 


PATTERN FOR STOVES 


AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 


PATTERNS 


FOR STOVES AND HEATERS 1w woon sna'iron 
VEDDER PATTERN WORKS “":"*° TROY, Ni. Y, 


it's made of Sheet 
Metal or it's used 


in working Sheet 


Metal and 
You 


don’t know where 

to get it— 

W rite to the Notes and 

Queries Dept. of 
AMERICAN ARTISAN 





























| The NEW IMPROVED “ST AN D A RD” 
— "TRADE MARK REG. > 





Rotable Ventilator 
> Now made of Armco Iron 
This favorite cone-shaped ventila- 
tor is now improved in several im- 
portant points. 
The weight of the ventilator body 
is now carried on a concave thrust 
bearing nested in the apex of the 
conical body. This bearing turns 
upon the pivot point of the station- 


ary center spindle. 
The bronze Guide Bushings are now made 
non-corrosive bronze which minimizes fric- 


tine snd cny tandeney to cerenth when body 
There are other new features.Write. toda ow new catalog and price list. 


STANDARD VENTILATOR CO., Lewisburg, Pa. 











PERFORATED METALS 

| | 

i o . e.¢ . 

| 

| 

| 

! 

| 





All Sizes and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 
For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING @ 





wo a a Aen - a 








BOLTS 


COMPLETE 
T PRODUC INCLUD- 

= BOLTS, 
LAG BOLTS, 


Hin OF Pot 
Aigo grOve 


PINS. CATALOG ON BEQUEST. 


THE LAMSON & SESSIONS CO. 
THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 























TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “Ss.” 


BERTSCH & COMPANY Cambridge City, Ind. 














Send for catalog today 








VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


VIKING SHEAR CoO., Erie, Pa. 


A child can work therm 














Mention AMERICAN ARTISAN in your reply—Thank you! 
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BUYERS’ DIRECTORY 

















Air Cleaners. 
Meyer & Bro. Co., F., Peoria, Ill. 


Asbestos Paper. 
SBail-Mountain Co., Chicago, Ill. 


Asbestos Liquid. 


B. & F. Mfg. Co., , 
Des Moines, 


Iowa 
Ball Joints. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


Benches—Steel. 


Maplewood Machinery Co., 
Chicago, Ill. 
Blast Gates. 


Alfred C. Goethal Co. 
Milwaukee, Wis. 


Blow Pipe Fittings. 


Alfred C. Goethal Co., 
Milwaukee. 


Wis. 
Bolts—Stove. 


The Kirk-Latty Co., 

Cleveland, Ohio 
Lamson & Sessions Co., 

Cleveland, Ohio 

Ryerson & Son, Inc., Jos. 

Chgo., N. Y., St. L.. Det., Cleve. 


Brakes—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 


Ryerson & Son., Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Brakes—Cornice. 


Dreis & Krump Mfg. Co., 
Chicago, Il. 


Brase and Copper. 


American Brass Co., 
Waterbury, Conn. 


Cans—Garbage. 


Osborn Co., The J. M. & L. 
Cleveland, Sie 


Castings—Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Metal. 
Eller Manufacturing Co., 
Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch'go, La Crosse, Kan. City 


_ Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg, Pa. 
Cleaners—Vacuum. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 
Covington, Ky. 
National Super Service Co., 
Toledo, Ohie 


Ohio 


Williamson Heater Co. 
Cincinnati, 


Copper. 
American Brass Co., 
Waterbury, Conn. 


Cornices. 
Eller Manufacturing Co., 
Canton, Ohio 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Cut-offs—Rain Water. 


Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Dampers—Quadrante—Accessories. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp., 
New York, N. Y. 


Damper Regulators. 
a. M. Sheer Co. Quincy, Ill. 


Dies—Punch & Press. 
La Salle Machine Works, 
Chicago, Ill. 
Diffuser—Air Duct. 
Aeolus-Dickinson Co., Chicago, IIl. 


cine ae he 
Lupton’s Sons Co., Dav 
Shiladelphia, Pa. 


Draft Regulators. 
Brothers Co., Plano, 
Drills—Electric. 
Wodack Electric Tool Corp., 
Chicago, IIl. 
Drive Screws—Hardened Metallic. 
Parker-Kalon Corp 
200 Varick” St., New York 
Eaves Trough. 


Barnes Metal Products Co., 
Chicago, Ill. 


Gray Ill. 


Berger Bros. Co., 
Philadelphia, Pa. 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Elbows and Shoes—Conductor, 
Barnes Metal Products Co., 
Chicago, Ill. 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Eller Mfg. Co., 


aa Ohio 
Lupton’s Sons Co., vid, 
‘se nadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Wood Faces—Warm Air. 


Auer Register Co., Cleveland, Ohio 
American Wood Register Co., 

Plymouth, Ind. 

Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Fittings—Conductor. 
Barnes Metal Products Co., 


Chicago, Ill. 
Eller Mfg. Co., Canton, Ohio 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Flanges. 


Chicago Metal Mfg. Co., 


Chicago, Ill. 
Fittings—Steel Pipe. 


Chicago Metal Mfg. Co., 
#3 Chicago, Ill. 


Flue Thimbles. 


a ag Corrugating Co., 
, Ch’go, La Crosse, Kan. City 


Furnace C t—Asbest 
Connors Paint Mfg. Co., Wm., 


N.Y. 
Eller Mfg. Co., 





Canton, Ohio 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Furnace Cement—Liquid. 
Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners—Hand. 
J. L. Skuttle Mfg. Co., 
Dowagiac, Mich. 


Furnace Cleaners—Suction. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 

Covington, Ky. 
National Super Service Co., 


Toledo, Ohio 
Williamson Heater 
Clkchnaatt Ohio 


Furnace Fans. 
A-C Mfg. Co., Pontiac, Ill. 
Kansas City Fan Co., 
Kansas City, Mo. 

A. H. Robinson Co., 

Massillon, Ohio 
beg Air Furnace Fan Co. 

Cleveland, Ohio 


T 
Williamson -~Heater Co. 
Cincinnati, Ohio 


Furna ulators. 
H. M. Sheer Co., Quincy, Ill, 


Furnace Rings. 


Eller Mfg. Co., Canton, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnaces— Warm Ailr. 


Agricola Furnace Co., 
Gadsden, Ala. 
American Furnace Co., 
St. Louis, Mo. 
Brillion Furnace Co., Brillion, Wis. 
Emrich Co., C., Columbus, Ohio 
Farris Furnace Co., 
Springfield, Ill. 
Forest City-Walworth Run Fdy., 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy. Co. 


Cleveland, Ohio 
Hess-Snyder Co., 


Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich, 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Magirl! Foundry & Furnace Co., 
P. Bloomington, Ill, 
May Fiebeger Furnace Co., 
Newark, Ohio 
Marshall Furnace Co. 
Marshall, Mich. 
Meyer Furnace Co., The, Peoria, Ill. 
Midland Furance Co. > ons 
Columbus, ° 
Mt. Vernon Furnace & Mfg. Co., 
Mt. Vernon, Il, 
Premier Warm Air F, Heater oS » 
Dowagiac, Mich. 
Richardson & a tony Co., 
ew York, N. 
Robinson Co., A. H., c ea 
Massillon, Ohio 
Success Heater Mfg. ‘ e ‘ ta. 
oines, 
XXth Century Heating & Venti- 
lating Co., Akron, Ohio 
Waterman- -Waterbury Co., 
nnea lis, Minn. 
Western Steel Fusteets " 
Duluth, "Minn. 


Williamson Heater Co., 
Cincinnati, Ohio 
Wise Furnace Co., Akron, Ohio 


Glass—Wire. 
Lupton’s Sons Co., David, 
Philadelphia, Pa, 


d “te 
Grilles. 
Auer Register Co., Cleveland, Ohio 
Harrington & King hk ae 


0., 
Hart & Cooley — 
w Britain, Conn, 
Tagependens heslaee & Mfg. 
Cleveland, Ohio 
Tuttie & Bailey Mfg. Co., 
Chicago, I. 


Grilles—Stove Front. 


Tuttle & Bailey Mfg. Co. 
Chicago, Ill. 


Guards—Machine and Belt. 


Harrington & King Perforating 
Co., Chicago, Ill. 

Nortmann-Duffke Co., 

Milwaukee, Wis. 


Handles—Boiler 
Berger Bros. Co., Philadelphia, Pa. 


Handles—Soldering Iron. 
Hyro Mfg. Co., New York, N. Y. 


Hangers—Eaves Trough. 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., Davi 

Puitadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Heat Regulation Systems, 
H. M. Sheer Co., Quincy, Tl. 


Heaters—Cabinet 


Fox Furnace Co., Elyria, Ohio 
Waterman-Waterbury Co., 
4 Minneapolis, Minn. 


Heaters—Combination Hot Water. 
Alamo Heater Co., Chicago, Ill, 


Heaters—Domestic Hot Water. 
Alamo Heater Co., Chicago, III, 


Heaters—School Room. 
Meyer Furnace Co., The, 
Peoria, 
Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hotels. 


Fort Shelby Hotel, 
Detroit, Mich. 


Humidifiers. 
Meyer & Bro. Co., F., Peoria, Ill. 
J. L. Skuttle Mfg. Co., 
Dowagiac, Mich, 


Lath—Expanding Metal. 
Eller Mfg. Co., Canton, Ohio 
iilwaulens Corrugating Co. 

Mil., Ch’go, La Crosse, Kan. City 


Machines—Crimping. 


Bertsch & Co., 
Cambridge City, Ind. 


Machinery—Culvert. 


Bertsch & Co., 
Cambridge City, Ind. 


Machines—Tinsmith’s, 
Bertsch & Co., 

Cambridge City, Ind. 
Dreis & Krump Mfg. Co 
Chicago, tl, 

Interstate Machinery Co., 
hicago, [lL 

La Salle Machine wor 
Til. 
ih, 


cago, 
Maplewood Machinery Con 
Chicago, 
Marshalitown Mfg. Co. 
Mars halitown, 1 Iowa 
Osborn Co., The J. M.: 
sonelan’, Gute 
Peck, Stow & he Co., 
Southington, Cona. 
Ryerson & Son, ee os. T., 
Chgo., N. Y., St. Det., Cleve. 
Hyro Mfg. Co., Sew’ York, N. 


Metals—Perforated. 
Harrington & King Perforating, 
Chi 1, 


Co. 
Nortmann-Duffke Co., 
Milwaukee, Wis. 


Miters. 
Eller Mfg. Co. Canton, Ohio 
Friedley-Voshardt Co. “ 
‘Chicago, Il. 


Milwaukee Corrugating Ce., 
Mil., Ch’go, La Kan, City 


Miters—Eaves Trough. 
Barnes Metal Products Co., 
Chicago, IIl. 
Eller Mfg. Co. Comtons Ohio 
Lupton’s Sons’ 'Co., David 
Philadelphia, Pa. 
gs ages 7 Gepregsuns Co., 
1,, Ch’go, La Crosse, Kan. City 


Nails—Hardened Masonry. 
Parker-Kalon re 
ew York, N. Y. 


Oil Burners. 
McIlvaine Burner ol 


Northern Oil Burner Ce., 
polis, Mian. 


ton, Il. 


Preferred Oil Burners, FS mo 


eoria, Ill. 


Metal. 
Canton, Ohie 


Chicage, ml. 


Gerock Bros. Mfg. e. 
t. Leuis, Me. 
Miller & Doing, OR 


Brooklyn, N. Y. 
Milwaukee Co Go. 
Mil., Ch’go, La an. City 


Ornamen 
ie aay adams oo 


Paint. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y¥. 


Cleveland Castings Pattera Co, 
Cleveland, Obie 


incy Pattern Ce., Quincy, Til. 
Sater Potters Werks, i 
° N. Y. 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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The STANDARD CODE 
Computing Rule 


REGSTER 
E AREAS Regi? 
EACH Rey 
ROOF & 















pir 
pe® 
we 













4, 
4 
“e 
%> 







. cODE of 
2 iiie 






EDITION 
CODE 
THE STANDARD 






Adapted 
from Article Three 


of the 


STANDARD CODE 


MARCH 1, 1928 
Simple to Operate 


HE Computing Rule is not a novelty, but, a well designed 

mathematical device, for figuring leader pipe and register 
areas for warm air heating systems. It has proven its accuracy in 
estimating and has passed the experimental stage. It is operated 
similar to an Engineer's slide rule. 

The complete instructions are easily understood. You can 
learn to operate the Rule in less than one hour. 

Results can be had without a single Division, Multiplication or 
Addition problem, as required in Article Three of the Standard 
Code. Not a chance for a mathematical error. 

“Remember, you do not have to refer to a lot of loose parts 
or awkward tables.” 

Simplifies accurate estimating. 


Handy Pocket Size 


ULES are 5!4 inches in diameter—!% inch thick. ‘Has an 
upper and lower revolving disc with a hairline indicating 


writ j is made of extra heavy and specially prepared celluloid, 
which reduces shrinkage and warping to a minimum. It is wash- 
able and unbreakable. 

Can be carried comfortably in your pocket. 


Here Is What The Computing Rule Will Determine: 


The warm air pipe and 3 The areas from the Con- 
register areas for First, tents, Glass, Wall, Roof 
Second and Third floor and Ceiling. The factors 
rooms. as covcred in Table “A” 
The areas necessary for are represented in accurate 
70° inside temperature form. 
when the outside tempera- The areas for rooms hav- 
tures are ZERO, 10, 20 — = One and One-half 
and 30 degrees ABOVE Two air changes per 
or BELOW zero. ea 
5 The Unusual Exposure re- 

uirements as the 10% for 

ast and West and 15% 

for Northeast, North and 

Northwest rooms. 


“Absolute Correct Results” 


Price, $3.00—Postpaid 


AMERICAN ARTISAN 


139 North Clark Street 
CHICAGO, ILLINOIS 


5th Edition 








The “Torrid” Furnace 
is designed to give a 
tremendous amount of 
heat, much more than 
that furnished by the 
ordinary tinner’s fur- 
nace. 


A fuel saver and gen- 
erating machine of the 
finest quality made at 


CH be: ’ 
— CHICAGO: 4g the price. 


GEO. W. DIENER MFG. CO. 
405 N. Monticello Ave. CHICAGO 











115 








GEROCK BROS. MFG. CO. 
SHEET METAL ORNAMENTS 


AND STATUARY 
1252 So. Vandeventer Ave., St. Louis, Mo., U.S.A. 
Write for Catalegue 




















| KEISTONE BOILER BOILER HANDLES 








E make a 

complete 
line of Boiler 
Handles. 


Also handles for 
Boiler Covers. 





Cut shows No. 40 
style. 


Let us send you 
samples. 


SOLD BY 
LEADING 
JOBBERS 


BERGER BROS. co. 


229 to 237 ARCH STREET PHILADELPHIA, PA. 
Warerooms and Factory: 100 to 114 Bread Street 











Manufacturers of “‘Quaker City” line of Miters, Ends, Caps and Outlets 4 














~ 
FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson 
Vent Makers Since 1888 


SPECIET MOLLUS = 8008 Seth Bein foe 
VENTILATORS Phone: Lafayette 1862-1863 





The 12-Cylinder Ventilator 
Used in Every State 
in the Union. 











When writing mention AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 














(Continued from page 114) 


Perforated Metals. 
ar. “naan & King nt 


hicago, Ill. 
Worthen Duffke Co. 
Milwaukee, Wis. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply Co., 


Chicago, Ill. 
Eller Mfg. Co., ag Ohio 
Henry Furnace & Fdy. 


pn ey Ohio 


“Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, IIl. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, Kan. City 
Osborn Co., The J. M. L. A., 
Cleveland, Ohio 


Pipe and Fittings—Stove. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Pipe—Conductor. 


Barnes seers Products Co. 
Ch icago, Ill. 
Co., 


Philadelphia, Pa. 
Ferdinand, 
Cincinnati, Ohio 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The 
New York, N. Y. 


Lamneck Co., 


Berger Br os. 


Dieckmann Co., 


Presses. - 
La Salle Machine Works, 
Chicago, Il. 
Pipe Covering. 
Sall Mountain Co., Chicago, III. 
Punches. 


Bertsch & Co., 
Cambridge City, Ind. 

Interstate Machinery Co., 
Chicago, Ill. 

La Salle Machine Works, 
Chicago, Ill. 

Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son., Inc., Jos. T., 
Chgo, N. Y., St. L., Det., Cleve. 


Punches—Combination Bench and 
Hand. 


Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son, Inc., Jos. T., 
Chgo, N. Y., St. L., Det., Cleve. 


Punches—Hand. 


Hyro Mfg. Co., New York, N. Y. 
Ryerson 4 Son, sme, a T., 


Chgo., N. Y., St. L., Det., Cleve. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Radiator Cabinets. 


The Hart & Cooley Mfg. Co., 
New Britain, Conn. 

Tuttle & Bailey Mfg. Co. 

j Chicago, Ill. 


Radiators—Shields. 
Beh & Co., Inc., New York, N. Y. 


Register Shields. 


Beh & Co., Inc., New York, N. Y. 


Registers—Warm Air. 
Auer Register Co., Cleveland, Ohio 
Eller Mfg. Co., Canton, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Independent Register & Mfg. Co., 
“a Ohio 
Lamneck & Co., 


E., 
ye TRS Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, Kan. City 
Rock Island Register Co., 
Rock Island, Til. 
Tuttle & Bailey Mfg. Co. 
Chicago, Til. 


Registers—Wood. 
American Wood Register Co., 
Plymouth, Ind. 
Auer Register Co., Cleveland, Ohio 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan, City 


Regulators—Heat, 
H. M. Sheer Co., Chicago, Ill. 


Ridging. 
Armco Distributors Ass’n of 
America. ddletown, Ohio 
Eller Mfg. Co., Canton, Ohio 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Rivets—Steve. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 
Ryerson & Son, Inc., Jos. T., 
Ch’go, N. Y., St. L., Det., Cleve. 


Rods—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Roof—Filashing. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and omen 
Armeo Distributors Ass’n 0 
America, Miladintees, Ohio 
Central Alloy Steel Corp 
Masdilon, Ohio 
Eller Mfg. Co., Canton, Ohio 
Inland Steel Co. = Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. L. 
Cleveland, Ohio 


Ryerson & es ae Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Roofing—Tin. 


Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Schools—Sheet Metal Pattern 
Drafting. 
St. Louis Technical Institute, 
St. Louis, Mo. 


Schools—Warm Air Heating. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Screws—Hardened Metallic Drive. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kaion Corp. 
200 Varick’ St.. New York 


Screws—Hardened Self-Tapping, 
Sheet Metal. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go,-La Crosse, Kan. City 


Parker-Kalon Corp. 
200 Varick’ St., New York 


Screens—Perforated Metal. 


Harrington & King Perforating 
Co., Chicago, Ill. 


Shears—Hand and Power. 
Interstate Machinery aan 


hicago, Ill. 
Marshalltown Mfg. Co. 
Marshalltown, Iowa 
Peck, Stow & Wilcon Co., 
Southington, Conn. 
Ryerson & Son, Inc., Jos. T., 
*go, N. Y., St. L., Det., Cleve. 
Viking Shear Co., Erie, Pa. 


Sheet Metal Screws—Hardened, 
Self-Tapping. 


Parker-Kalon Corp., 
200 Varick St., New York 


Sheets—Black and Galvanized. 


Armco Distributors Ass’n of 
America, iddletown, Ohio 
Central Alloy Steel Corp 
Massilion, Ohio 
Canton, Ohio 


Eller Mfg. Co., 
Inland Steel Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Ch’go, La ea Kan. City 
Osborn Co., The J. &l. A., 
Cleveiana, Ohio 
ren & Son, Inc., Jos. 
N. Y., St. hg Fe Cleve. 
Saylor. Co., N. & G., 
Philadelphia, Pa. 


Sheets—Iron. 
Armco Distributors Ass’p of 
America, Middletown, Ohio 
Central Alloy Steel Corp., 
. Massillon, Ohio 
Eller Mfg. Co.. Canton, Ohio 
Milwaukee i Py Co.,. 
Mil., Ch’go, La Crosse, — City 
Ryerson . om Inc., Jos. 
Chgo., « OF. Ea, Det., "Cleve. 


Sheetse—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N 


Shingles and Tiles—Metal. 
Eller Mfg. Co., Canton,"Ohio 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Sifters—Ash. 


Diener Mfg. Co., G. W. 
Chicago, Ti, 


Sky Lights. 
Eller Mfg. Co., Canton, Ohi¢ 
Lupton’s Sons ‘Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating 
Mil., Ch’go, La Crosse, Kan. City 


Snips 
Peck, Stow & Wilcox Co., 
Renthington. Conn. 
Ryerson & Son, Inc., Jos. T. 
Chgo., N. ¥., St. L., Det: "Cleve. 


Solder. 
Eller Mfg. Co., Canton, Ohio 
Kester Solder Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Soldering Furnaces. 


Burgess Soldering Furnace Co. 
Columbus, Ohio 


Diener Mfg. Co., G. W. 
Chicago, Il. 
Ryerson & Son, Inc., Jos. T., 
Chgo., ST , Det., Cleve. 


es. 
Kester Solder Co., Chicago, Iil. 


Specialties—Hardware. 


Diener Mfg. Co., G. W., 
Chicago, Ill. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Voshardt Co. 9 


Chicago, Ill 
Gerock Bros. Mfg. 


Co., 
St. Louis, Mo. 
Miller & Doing, Inc., 
Brooklyn, N. Y. 
Stove Pipe Reducers. 
HBiler Mfg. Co., Canton, Ohio 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Tinplate. 
Eller Mfg. Co., Canton, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. M. &L. A., 
Cleveland, Ohio 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Dries & Krump Mfg. Co., m 
cago, Ill. 


Hyro Mfg. Co., New York, N. Y. 
Interstate Machinery Co., 
Chicago, Ill. 
Maplewood Machinery Co., 
we Ill. 
Osborn Co., The J. as L..A., 
Cleveland, Ohio 
Peck, Stow & Wilcox Co., 
Southington, Conn, 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 
Viking Shear Co., Erie, Pa. 


Wodack Electric Tool Corp., 
Chicago, Ill. 


Burgess Soldering Furnace Co., 
olumbus, Ohio 
Diener Mfg. Co., G wv. 
Chicago, Il. 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 


Trade Extension. 


Sheet Steel Trade Extension 
Committee, Cleveland, Ohio 


Fanner Mfg. Co., Cleveland, Ohio 


Vacuum Cleaner—Furnace, 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 

Covington, Ky. 

National Super Service 
To ledo, Ohio 

Williamson Heater Co. 
Cincinnati, Ohio 


Ventilators. 


Aeolus Dickinson Co., Chicago, Il. 
Arex Company, Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Eller Mfg. Co., Canton, Ohio 
Folson Metal Products Co., 
Chicago, Ill. 
Friedley-Voshardt Co., 
Chicago, IIl. 
Kernchen Co., Chicago, Ill 
Lupton’s Sons Co., David, 
Phidadel oe Pa, 
ee iar Corrugating 
Kan. City 


dard Ventilator Co, 
Standard entilator Co., 
Lewisburg, Pa. 


Ventilators—Ceiling. 


Hart & Cooley Co., 
New Britain, Conn 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 


ptm ag oor) 


Lupton’s Sons Co., Da 
Philadelphia, Pa. 


Zine. 


New Jersey Zine Co., The, 
New York, N. Y. 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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WANTS AND SALES 








Yearly . subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE. 

Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired and must reach our office 
by Thursday of the week of pub- 
lication. This privilege is not ex- 
tended to manufacturers or job- 
bers—or those making a business 
of buying and selling used ma- 
chines—employment agencies and 
brokers. 

When sending advertisement 
state whether your name or-blind 
number is to be used. 





BUSINESS CHANCES 





Lightning Rods—Dealers who are sell- 
ing ightning Protection will make 
money by writing to us for our latest 
Factory to Dealer Prices. We emp! no 
salesmen and save you all overhead 
charges. Our Pure Copper Cable and 
Fixtures are endorsed by the National 
Goard of Fire Underwriters and hundreds 
of dealers. Write today for samples and 
gi... L. K. Diddie Company, Marsh- 
eld. is. 


For Sale—General sheet metal, furnace 
and roofing business, Great chance for 
a tinner who wants to get ahead. Shop 
is fully mig th and ideal location on 
west side; Chicago. Have been in busi- 
ness 34 years, in same location 25 years, 
and am anxious to retire from active 
business. Address W-503, AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, Ill 


For Sale—Fully equipped sheet metal 
me Plenty of work. Only shop in town 
of 5,000 people. Good farming territory. 
Will sell reasonable for cash. Address 
Bert E. Aldridge, Box 368, prem 

04 














SITUATION WANTED 


Situation Wanted—By o'd-time tinner, 
thoroughly versed in all lines of inside 
sheet metal work. Address W. J. Mack, 
% Archie Miller, R. F. D. No. 2, St. 
Charles, Il. J—504 








AMERICAN ARTISAN 
SITUATION WANTED 


HELP WANTED 














Situation Wanted—By first-class sheet 
metal worker and furnace installer. 28 
years’ experience. Can cut my own pat- 
terns, work from blue prints, run shop 
and handle men. Prefer Michigan or 
Ohio. Wages not less than 90c an hour. 
Address “B. J. H.,’’ 502 Oakwood Ave., 
Owosso, Mich. Z503 





First-class estimator or manager who 
is. practical and a buSiness getter wants 
connection with a reliable company 
where there is a future for a man who 
can produce results. Address E-503, 
AMERICAN ARTISAN, 139 North Clark 
Street, Chicago, Illinois. 





Furnace salesman with nine years’ ex- 
perience, four years as branch manager, 
seeks connection with reliable company. 
Best of references. Address H-504. 
AMERICAN ARTISAN, 139 North Clark 
St., Chicago, Ill. 





Wanjfed—A line of medium price hot 
blast, also circulator heater with maga-— 
zine and cast body, also combination 4 
for coal and 4 for gas to sell Chicago 
dealers on commission basis. Address 
A-504, AMERICAN ARTISAN, 139 N. 
Clark St., Chicago. 





Wanted—Steady work by young mar- 
ried man with four years’ experience in 
general sheet metal work in town of 5,- 
000. Can furnish good reference. Address 
ar Carlson, 536 Bluff St., Marsei'les, 

3 Y503 





Moorhead, Minnesota, 
July 1, 1929. 


American Artisan, 


Please Giscontinué my ad in 
your Wants and Seles columns 
es I have already secured a 
man. Still the replies 


Tt surely has been a splendid 
demonstration of the value of 
columns in reaching the 
cial people that I had to 
get in touch with, 


Thanking you heartily again, 
I en 


Very truly yours, 


Dah Fale, 














Sod 





Wanted at Once—Tinner and furnace 
man. Man under 50 who can do gutter 
and furnace work and such repair work 
that comes in small town shop. Steady 
job to the right party. . State wages ex- 
pected and full information in first letter. 
Address Hinckley Hardware Company, 
Hinckley. Illinois. J-503 

Wanted—Expert furnace man capable 
of installing and selling high grade line 
of warm air furnaces in city of 30 000. 
Location—Ohio valiey. For—Well reputed, 
ample financed lumber and building sup-— 
ply organization. Write freely, giving 
experience, salary and how soon could 
come. Address L-504, AMERICAN AR- 
TISAN, 139 North Clark St.. Chicago, Il 

Wanted—Reliable tinner and plumber. 
Good opportunity for a live wire who can 
do some estimating. A real chance to 








advance. Steady . position the year 
round. Address Independent Supply Co., 
West Frankfort, Il. D504 





Wanted—Sheet meta! workers. Steady, 
sober and reliable shop hands; must be 
quick, neat, ali around sheet metal me- 
chanics, skilled in all branches of the 
trade. If qualified address P. O. Box 
123. North Emporia, Virginia. H-503 


Wanted—Young man with experience 
in sheet metal and warm air heating, in 
a town of about 5,000 in central western 
Wisconsin. Good schoois and churches 
here. Address F-504, AMERICAN AR- 
TISAN, 139 North Clark St., Chicago, Il. 


Wanted — First-class all around sheet 
metal worker who can also do warm air 
heating work. A progressive shop in a 
live town. Address M-504, AMERICAN 
ARTISAN, 139 North Clark St., Chicago, 
Il. 

Wanted at Once — A first-class sheet 
metal worker. State references and 
wages in first letter. No boozer need ap-— 
ply. Address George Cochlin Tin Shop, 
Blooming Prairie, Minn. P503 

Wanted at Once—Combination tinner 
and plumber. State wages wanted and 
how soon you can start work. Address 
Jones and Erdman, Fox Lake, bay ‘i 

Wanted at Once—Hardware clerk with 
some experience. Must be a _ hustler. 
Good wages and steady job for the right 
man. Address R. B. Fitzgerald Hard- 
ware, Madison. S. D. R503 


Wanted at Once—First-class plumber. 
Address White Plumbing and Heating 
Company, Charleston, Illinois. K-503 


MISCELLANEOUS 


For Sale—Chambers outside projector. 
Used_one year. Carries tep slides. 34x 
4”. Ordinary picture show slides can be 
used. Projects picture from 8 to 16’ in 
diameter. For use on top of buildings. 
Best thing in electric advertising on the 
market. Full particulars on request. Ad- 
dress M. A. Dickinson, Villisca, “oe 



































Six assorted sizes Moistair and six 
Ironbuilt Round Oak warm air furnaces 
in the original packages. Will sell cheap. 
Address The Liberty Furnace Co., Louis— 
ville, Ky. $503 











Have You Read the Special Article 


which appears in the center of this issues 


HIS special story and others which run regularly in 

: AMERICAN ARTISAN are written not only to show you 

what other contractors are doing but to help you to get similar 

work. . Show these articles to prospects and architects—show 
them that this is the kind of work You can do. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 
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MISCELLANEOUS 


For Sale—Three ‘Rex’ cistern filters, 
new. Priced low for quick sale. Address 
B. P. Friebel, Clermont, Iowa. C504 


TINNERS’ TOOLS 


For Sale—One 220 A. C. spot welder. 
Will handle 2-20 gauge and higher. Price, 
$100. Address Charles Barnum, 139 Ful- 
ton St., Mankato, Minn. O-504 


PRICED TO SELL 


1—Double Seaming 
Machine 


1—Pexto Rapid Slitter, 
on legs 
1—3-ft. 16-gauge CHI- 
CAGO Brake 
4—30-inch Square Shears. $50.00 


50 USED BENCH 
MACHINES ana STAKES 
AT FRACTION OF COST 


Money-back Guarantee 
Immediate Delivery 


InterstateMachinery Company 


601 W. Monroe St. Chicago, Ill. 


BOOKS 


The Revised Edition of the New Metal 
Worker Pattern Book by Kittredge and 
Associates is one book that should be in 
every shop. As a reference book alone it 
is indispensible. Over 500 9xll-inch pages 
with 895 illustrations. It covers the prin- 
ciples underlying practically every prob- 
lem that is likely to come up in daily 
practice. Beginning with the selection 
and use of drawing tools, the author ex- 
plains linear and geometrical drawing so 
clearly that one who has had no previous 
knowledge of arithmetic or drawing may 
understand these essentials and apply 
them. The most approved methods of 
pattern cutting are also given in the 
course of the work. Price, $6.00, postpaid. 
Order from the Book Dept., AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, IIl. 






































Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 illus- 
trations showing actual construction and 
repairing a big help. In a condensed 
manner some four to five thousand an- 
sewers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. Measures 
6%x98 inches. Price $2.50. Order from 
book Dept., AMERICAN ARTISAN, 139 
North Clark Street, Chicago, MIlinois. 


Sheer 
onifort= 


Electric Room 
Temperature Control 
Dealer’s Price. . $7975 
Pace ™* $4800 insealled 


H. M. SHEER COMPANY 


Dept. AA QUNICY, ILLINOIS 
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SPECIAL NOTICES 
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SPECIAL NOTICES 








The Rate for Special Notices 
— dis want ads — 
$3.00 per inch per insertion 


When copy state whether 
your Bcsagpam, P00 9 number is to be 
——— how many insertions are 


PATENTS 





HUBERT E. PECK 
Patent Attorney 


Barrister Bldg., WASHINGTON, D. C. 


OPPORTUNITY 
BRANCH MANAGER 


One of the country’s largest 
and longest established manu- 
facturers of warm air furnaces 
and heating equipment desires 
the services of wide-awake men 
to take charge of direct factory 
branches in various cities. The 
proposition will be a substantial 
salary, and profit-sharing ar- 
rangement in addition. The mer- 
chandise is well and favorably 
known to the public. 

Unusual cooperation will be 
given, intending that the man 
dominate the heating business in 
the town in which they locate 
him. The man chosen must be 
that rare combination—executive 
salesman, and collector. He will 
be given full charge of the en- 
tire branch. He will be able to 
present a very complete service 
to the home owner or home 
builder, for a complete heating 
plant direct from the factory. 

This is an exceptional oppor- 
tunity for a reliable and ener- 
getic man. Heating experience 
is not absolutely necessary, al- 
though applicants with warm air 
heating experience or knowl- 
edge will naturally be given 
preference, other things being 
equal. This would also warrant 
attention from one now engaged 
in the heating business with lim- 
ited capital or an unsatisfactory 
line, who feels he ,could do big- 
ger things with the proper back- 
ing. Probably you know such 
a man. If-so, refer him to this 
advertisement also. 

No attention will be given 
your reply unless you set forth 
clearly, the following informa- 
tion: 1, age; 2, married; 3, have 
you car or truck, if so what 
kind; 4, a definite record of 
what you have been doing for 
the past ten. years, together 
with earning power; 5, what you 
are doing now; 6, why you wish 
to change; 7, when you can 
leave; 8, what your living ex- 
penses are at present; 9, what 
salary you would wish to start 
with; 10, in what town you pre- 
fer to operate; 11, tell us in your 
own language what you think 
you can do with the proper line 
and proper working capital. 

All replies will be strictly 
confidential. 

Address, L. L. S., 337 West 
Fifth Street, Cincinnati, ‘Ohio. 





RETAIL |. 
EXECUTIVE 


One of our largest customers has 
deputized us to secure the serv- 
ices of the best retail warm air 
furnace manager obtainable. This 
man must be able to organize, 
supervise and control the sale 
and installation of 300 to 400 
first-class installations per year. 
Apply by letter only, giving full 
and complete information, after 
which an interview will be ar- 
ranged with a few of the most 
promising applicants. Address 
all letters to R. C. Walker, Presi- 
dent, Midland Furnace Company, 
Columbus, Ohio. B504 





SALESMAN WANTED 


Salesman—Reputable manufacturer of 
high grade warm air furnaces and supplies 
desires experienced salesman living in Wis- 
consin, Minnesota, or the Dakotas to cover 
that territory. Liberal commission with 
the possibility of stock on hand. An op- 
portunity for the right party. Reply, giv- 
ing full details as to experience, age, na- 
tionality and references. All information 
held strictly confidential. Address G-504, 
American Artisan, 139 North Clark Street, 
Chicago, Illinois. 





My simple QUICK method enables any 
intelligent metal worker to cut perfectly 
any desired fitting, regular or irregular, 
without knowledge of triangulation, In- 
structions and two sample layouts $5.00, 
Money back guarantee. This knowledge is 
worth 5 times price asked and if you send 
in your order in 10 days will include won- 
erful aluminum soldering process free. 
C. McEntire, 628% E. Harry, Wichita, 
Kansas, 


NOTICE 


To those answering Special 
Notice and Want Pacey isatioete 


ONLY FIRST CLASS MAIL 
CAN BE FORWARDED 





Write for prices today 


AREX COMPANY ““Giicaco™ 





When writing mention AMERICAN ARTISAN—Thank you! 





July 20, 1929 








VISE-LIKE faste 
7 





..with Hardened Screwnails 


For fastening sheet metal to wood 


Driven like nails—yet holding like screws — Parker-Kalon 
Hardened Screwnails enable you to make vise-like fastenings of 
sheet metal to wood. ‘Tests prove that these unique Nails have 
more than 4 times the holding power of ordinary nails. 


Screwnails will not work loose, back out or pull out like common 
nails. Expansion and contraction—even vibration does not affect 
fastenings made with Screwnails. 


+ 


The pilot (unthreaded part above point) forms a burr in the 
sheet metal, and the hardened spiral thread cuts into this burr 
and worms its way into the wood, securely fastening the metal 
to the wood. The needle point enables the Screwnail to be 
driven through heavier sheet metal than ordinary nails, without 


bending. 


Screwnails are vastly superior to any nails heretofore used for 
fastening sheet metal to wood. Try them and see for yourself. 
The coupon brings samples, free. 





PARKER-KALON CORPORATION, 190 Varick St., New York 


PARKER-KALON 


Screwnails 


OARENTED JAN. 29, 1924-No. 148215) 
OTHER PATENTS PENDING 








AMERICAN ARTISAN 


nings... 








No need to punch a hole... 
sharp needle point pierces 


sheet metal with ease. 


/ 








Hardened spiral thread forms 
a thread in the sheet metal 
and wood as you drive it in. 








Anchors the sheet metal 
securely to the wood— 
won't back out. 





PARKER-KALON CORPORATION, 
190 Varick Street, New York. 


Please send me a handful of Hardened 
Screwnails. I want to try them out for 


Name.. 


PES RS ee 

















AMERICAN ARTISAN July 20, 1929 


She Architectural Beauty. | 
of MILCOR Ridging and Finials 


suggests a wide range of USES... 








AuatOnoA 


Pure Copper 





ingot tron 








Many Attractive 
and ‘Decorative 
Roof Trimmings = 
offered by tins EELEVASSTAAI EVES VEL Sie “ACh 
MILCO. bo toe 


SP aah 4 





NO. 924 
GABLE 
FINIAL 


ETAL trimmings for roofs have definite and practical 
value . . They insure storm-tight ridges and hips. They 
: hold the roofing securely in place. But Milcor Ridging 
and Finials go farther than that. They have architectural beau- 
. . and because they add an attractive and ornamental finish 
to the building, they have a widened scope of use. Milcor 
Ridging and Finials become part of the architectural design. | 
The No. 922 Milcor Ridge and Hip Tile are easily applied and 
require no cutting. The No. 923 and No. 924 Hip and Gable 
Finials are electro-welded to assure strength and permanence. 
This roof trimming line is furnished in Galvanized or Painted, 
Red or Green. 


Continuous demand for Milcor Ridging and Finials is assured by the un- 
usual popularity of these designs coupled with the high standards of qual- 
ity and workmanship that typifies al Milcor Products. Let us send you 
the complete description of Milcor Sheet Metal Products contained in 
the Milcor Sheet Metal Hand Book Catalog No. 28. 


MILWAUKEE CORRUGATING CO., 1417 Burnham St., Milwaukee,Wis. 


Branches: Chicago, Ill., Kansas City, Mo., La Crosse, Wis. 
Sales Offices: Boston, Mass., Detroit, Mich., Atlanta, Ga., Littlée"Rock, Ark., Minneapolis, Minn. 


Eastern Plant: THE ELLER MANUFACTURING CO., Canton, Ohio 


MILCOR PRODUCTS 

















No. 5 
GLOBE 
FINIAL 


























